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AFTER TRACTION BUSINESS 


LONDON LLOYDS AGGRESSIVE. 
Planning a Campaign for American 
Street Railway Lines—Need for 


Concerted Opposition. 


From time to time the Eastern Under- 
writer has called the attention of our 
home insurance men to the ever grow- 
ing competition made for desirable 
American business by underwriters at 
London Lloyds, and has urged that a 
systematic and determined effort be 
put forth to overcome it. Thus far 
nothing has been done, either by the 
company officers or by the local agents; 
nor, so far as we have been able to 
discover, is any such move in contem- 
plation. Meantime, the heavy drain 
continues, Johnson and Higgins, Billing- 
ton and Hutchinson and kindred broker- 
age concerns, picking up choice lines at 
cut rates; placing a small amount on 
each risk with home companies and 
sending the balance to London Lloyds. 

Having had their voracious premium 
appetites whetted by some steam rail- 
way schedules, the Lloyds opera- 
tors are now planning a campaign for 
the capture of street railway risks in 
the United States, and if the American 
underwriters are not more keenly alive 
to the situation than they have been 
hitherto, the Londoners will surely cor- 
rall the business. It is idle to look 
for help from the State insurance de- 
partments in combating the activities 
of the Lloyds: they continue to write 
an ever increasing business, despite all 
prohibitive laws and the threats of the 
governing officials. 

Traction business is now handled 
here largely through the medium of the 
“Loomis Bureau,” membership in which 
is confined to Union offices. 

If the prospective campaign of the 
Lloyds operators is to be effectively 
met it will be necessary for the home 
companies to form a larger and better 
equipped organization than that now 
existing, and it will likewise be neces- 
ary for local agents to be content with 
getting a very small commission upon 
the business, instead of expecting the 
regulation rate. If they fail to appre- 
ciate that a half loaf is better than no 
bread, and insist upon getting the full 
loaf, they might just as well reconcile 
themselves to losing it altogether. The 
business to be retained will not stand 
other than a very small expense load- 
ing. 





The Lumber Industry. 

One great factor in the business life 
of the entire Pacific Northwest is the 
lumber and shingle industry. Secretary 
Victor H. Beckman estimates that 
three-fourth of the mills in the state 
are at work and that the payroll will 
run to $75,000,000 a year. The value ot 
the output is declared to be twice a» 
large as the wheat crop. The result is 
bound to be noted in the general busi- 
ness conditions. Then, too, Alaska has 
poured into the city millions of dollars 
in gold, much of which finds invest- 
ment in Seattle. 

The “build now” movement has found 
great response in Seattle and an esti- 
mate made a few days ago gave the 
saving on buildings now under construc- 
tion by reason of cheaper material and 
labor, as $1,000,000. 
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LIFE INSURANCE REFORM. 


TIME REVEALS MISTAKES MADE. 


President Darwin P. Kingsley, of the 
New York Life, Cites Principles 
Violated and Vindicated. 


In an article appearing in the “Public 
Ledger” of Philadelphia, Darwin P 
Kingsley points out principles which 
he believes were violated by the enact- 
ment of what are known as the Arm- 
strong laws. He says: 

“Following the life insurance investi- 
gation of 1905, the Legislature of New 
York enacted, in 1906, not only the 
legislation required to correct every 
abuse and evil exposed by the investi- 
gation, but also, in addition, a number 
of prohibitions and limitations which 
were economically unsound and con- 
trary to all previous legislation on the 
subject The principles violated by 
this legislation soon began to vindicate 
themselves, and the vindication is still 
going on. I call attention to four spe- 
cific instances of the violation of legiti- 
mate principles of State supervision by 
the so-called ‘Armstrong laws.’ 

“1. Limitation of compensation for 
new business, with stipulations as to 
how the money shall be spent 

“2. Limitation of the amount of con- 
tingency reserve, or surplus which any 
life company may hold, according to a 
sliding scale, the larger companies to 
be allowed the smaller percentage of 
policy liabilities—the largest company 
being required to distribute all in ex 
cess of five per cent 

Limitation of new business which 
the companies may do in any calendar 
vear, by a sliding scale, the larger com- 
panies being restricted to the smaller 
percentage of their old business, and no 
company allowed to do a new business 
of over one hundred and fifty million 
dollars 

“4. The enactment of Standard Poli 
cy forms, with the requirement of an- 
nual distribution of surplus as earned 
and the exclusion of all other forms, un 
less approved by the Superintendent of 
Insurance after a public hearing.” 

The Function of the Law. 

Mr. Kingsley then quotes various au- 
thorities to show that the above re 
strictions or limitations were not in 
conformity with good business customs 
and in addition shows the bearing each 
had upon life insurance Among the 
quotations used are several from public 
addresses by Governor Hughes. In an 
address at Youngstown, O., the Gov 
ernor said: 

It is the function of law to define and 
punish wrongdoing and not to throttle 
business In the fields of industrial 
activity the need is that trade should 
be fair; that unjust discriminations 
and illegal allowances giving preferen 
tial access to markets should be pre 
vented that coercive combinations 
and improper practices to stifle compe 
titions should be dealt with regardless 
of individuals: but that honest industry 
obtaining success upon its merits, deny- 
ing no just opportunity to its competi 
tors, should not be put under prohibi 
tions which mingle the innocent with 
the guilty in a common condemnation.” 

Principles Vindicate Themselves. 

Continuing, Mr. Kingsley says: 

“In his exposition of principles and 
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ernor Hughes is clear, comprehensive 
and statesmanlike; and in his deliver- 
ances upon the general subject of State 
regulation, the principles that were dis- 
regarded and violated in the Armstrong 
legislation find their complete and em- 
phatic vindication. It is the function 
of the law to define and punish wrong- 
doing, and not to throttle business; but 
some of the Armstrong laws do throttle 
business and make no pretense of de- 
fining wrongdoing. The regulation of 
the amount of contingency reserve a 
life company may hold, and of the 
amount of new business it may do, is 
another delusion of ratio because “the 
prohibition” is in terms of volume or 
ratio, and not in terms of right and 
wrong. If a company with fifteen mil- 
lions of policy liabilities requires a con- 
tingency reserve of 10 per cent., then 
it is absurd to say that 5 per cent. is 
sufficient for a company with seventy- 
five millions or more of such liabilities 
—both companies holding securities al- 
most identical in character. 

“His description of the effects of dis- 
membering the plant of a manufactur- 
ing concern fits the experience of the 
New York Life Insurance Company as 
if it were made for it. Here was a 
company with a plant capabie of pro- 
ducing more than three hundred mil- 
lion dollars of new insurance a year. 
During the four years ending with 1905 
—the year of the investigation—its new 
business exceeded twelve hundred mil- 
lions. Early in 1906 the company was 
notified by the law that after January 
1st, 1907, its new business must not 
exceed one hundred and fifty millions 
per year, and the dismemberment of 
its plant was begun. Of its 208 branch 
offices in North America, in 1905, over 
100 have been closed. Of the 7,500 
agents then in its employ, only 3,500 
remain. All the Governor says of ‘re- 
duction in work, reduction in the num- 
ber of men employed and curtailment 
of the efficiency of a going concern’ ; 
of ‘the ruin of workingmen whose lives 
have clustered about particular indus- 
tries and who depend upon their con- 
tinued efficiency,’ has, with a change 
of names, been realized under the bane- 
ful effects of a few sections of the 
Armstrong laws. Principles have been 
violated and they are vindicating them- 
selves. 


What is the Remedy? 


“Governor Hughes has so admirably 
defined the function of the State, and 
has so vividly set forth the results 
which ensue when legislators go be- 
yond it and lay down their ‘prohibition 
in terms of volume or ratio of business 
and not in terms of right and wrong,’ 
that I am inclined to let him suggest 
the way out of the present unsatisfac- 
tory conditions in life insurance. In 
his speech at the Richmond (N. Y.) 
County Fair on September 10, the Gov- 
ernor said on this topic: 

“*We intend to be fair. We intend to 
take the fair results of experience, but 
we do not intend to let down the bars 
so that he shall have a return to the 
old extravagances which were so gener- 
ally regarded [reprobated?]’ 

“I know of no responsible life insur- 
ance president who is seeking even the 
opportunity to indulge in extravagances. 
But however that may be, is it really 
the function of the State to say when 
a solvent business is extravagantly 


managed and to interpose its veto? 
Anything of this kind the Governor 
deprecates when discussing general 
principles. Further along in this same 


address he thus stated the remedy for 
all abuses: ‘There is no abuse exist- 
ing in this country,’ he declared, ‘that 
ean be remedied in any other way ex- 
cept by the patient consideration of 
the facts and making the remedy fit 
the facts. What a foolish thing it is 
for any man to keep dodging facts. 
There they are. There they stay. 
They are not the makeshift of a cam- 
paign. They are the inherent realities 
of life, and you have got to take their 


measure, account with them or they 
will account with you. * * * We 
must in these matters learn first to deal 
with wrong; find out what the evil is; 
define it; punish it. Nothing leads to 
disaster when you are dealing fearless- 
ly with wrong, or with abuses. Then 
you purge business, and save it by the 
purging; but when you put right and 
wrong together, when your plan neces- 
sarily brings together that which is 
proper in business (for example, a 
large volume of business or a large sur- 
plus) and that which is improper (for 
example, any wrong or abuse in life 
insurance), and by an arbitrary rule 
proceed to condemn all (as the Arm- 
strong laws do) then you forsake the 
line of reason, and inevitably come to 
grief. What we need in this country 
is a fearless, intelligent prosecution of 
wrong, and the conservatism of honest 
business endeavor. * * * We want 
to see from one end of the country to 
the other every hurdle and obstacle in 
the way of any man who is trying to 
do his best removed; while at the,same 
time we propose that we will intelli- 
gently labor and faithfully consider the 
real demands of justice. Amen! and 
amen! 

“When this is done life insurance 
men will have no cause for complaint— 
proper principles of supervision will 
then have vindicated themselves and 
life insurance will prosper. 

“No group of men in any business 
anywhere are more honestly and earn- 
estly trying to do their best than life 
insurance managers, and the men who 
constitute the great body of life insur- 
ance agents. On the other hand, no 
group of men have now, or ever had 
placed before them such ‘hurdles and 
obstacles’ in the way of their advance- 
ment as the State of New York has 
erected in the path over which its own 
life companies must go if progress is 
made and the path over which, to some 
extent, the companies of all the other 
States must go if material progress is 
made. These hurdles and obstacles in 
nearly every instance represent a vio- 
lation of principle, and their existence 
to some degree is a menace to every 
other line of business. The lack of in- 
formation, the hysteria and false phil- 
osophy which wrote and passed some of 
the Armstrong laws may to-morrow 
turn its attention to some other line of 
business. and erect a new line of hur- 
dies and obstacles. 

“We have scarcely yet reached the 
point where a life insurance manager, 
expert in his business and keenly anx 
ious about the welfare of the people 
insured in his company, may with safe- 
ty offer any criticism of the insurance 
laws of the State of New York. There 
is a disposition to cry out against such 
a critic, to force him into the position 
of being opposed to reform, to make it 
appear that he is condoning what was 
confessedly wrong in life insurance and 
seeking a return to practices which 
were reprobated. But the disposition 
to assume this attitude toward any crit- 
icism of the New York State — is 
passing and the time is near when fair 
minded men will dispassionately con- 
sider whether reform which has at the 
same time wrought almost irreparable 
injury, doesn’t itself need reforming.” 


TROUBLE AMONG “BIG GUNS.” 





Fricke, Dearth, et al., Out of Mutual 
Savings—Organized Under Super- 
vision of Actuary Dawson. 





The great success which was antici- 
pated for the Mutual Savings Life In- 
surance Society with the advent of Dr. 
William A. Fricke as president and 
Elmer H. Dearth as vice-president re 
spectively, has failed to materialize, 
and announcement is made that owing 
to “trouble in the executive depart- 
ment” of the company the following 
resignations have been tendered and 
accepted: William A. Fricke, presi- 
dent; Julius E. Roehr, Rev. L. B. Plu- 
mer and Elmer H. Dearth, vice-presi- 
dents; A. L. Monahan, assistant secre- 
tary. That comes very near to “clean- 
ing out camp” as far as the official ros- 
ter is concerned. 

The Mutual Savings was organized 
as the Fellowship of Solidarity under 
the supervision of Consulting Actuary 
Miles M. Dawson in 1902, the purpose 
being to transact business as a frater- 
ual, reserving On the old line basis. At 
the close of 1907 it had insurance in 
force of only $650,500. Its assets were 
$50,436 and liabilities, including re- 
serve, $42,062. 


Advent of New Blood. 


Though the business was small, the 
system was deemed all right, the lack 
of success being credited to unaggres- 
sive management. An effort was made 
to reinsure the business and failing in 
this the services of Dr. Fricke and Mr. 
Dearth were secured. 

The former will be recalled as head 
of the Wisconsin Insurance Depart- 
ment for many years. Upon leaving 
that office he came East and was for 
some time general agent in New York 
for the Union Central Life. He also 
represented several companies in legis- 
lative matters. 

Mr. Dearth is also an ex-Insurance 
Commissioner, having been at the head 
of the Minnesota Department. 

Some few months ago an arrange- 
ment was made with C. E. Mabie, for 
considerable time identified with life 
insurance—connected with the Iowa 
Life, National Life of U. S. A. and Mu- 
tual Reserve Life—whereby wholesale 
insurance was to be written in connec- 
tion with labor unions, but this also 
seems to have failed of materialization. 


Failure to make headway is credited 
to two things. First, the plan under 
which the society operated is not feasi- 
ble, or at least practical. Second, it 
seemed to be top-heavy in its official 
roster. 





SEPTEMBER THE BEST MONTH 





For Washington Life—T. T. Johnson 
Addresses Agency Force Regard- 
ing New Management. 





Tn a letter to the agency force of the 
company Theo. T. Johnson, superintend- 
ent of agencies of the Washington Life 
states that the volume of applications 
received and insurance issued for Sep- 
tember exceeded that of any previous 
month for 1908. 


Speaking of the change in stock con- 
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trol of the company Mr. Johnson says: 
“Now as to the change in stock con- 
tro: of this company. What does it 
mean? It means, in the first place, 
efficient management by efficient men 
who have been in the field with the 
rate book, who can and will sympathize 
and aid you in every possible direction. 
It means that it is the purpose of the 
new owners of the Washington Life to 
conduct its affairs on safe and conser- 
vative lines, having in mind that life 
insurance is based upon the co-opera- 
tion of a large number of people; or, 
in other words, that a life insurance 
company receives its nourishment en- 
tirely from its policyholders, and that 
the management of a life insurance 
company cannot expect to continue to 
receive this nourishment unless the af- 
fairs of the company are administered 
in such a way as is to their benefit. The 
new Officers of the company also realize 
that the agents who secure the busi- 
ness are entitled to a fair compensation, 
as they are second in importance in 
the continued success of a life insur- 
ance company; therefore, they are en- 
titled to a special consideration.” 





A MULTIPLICATION CONTEST. 





Reliance Life Arranges Rewards for 
Success by Special Systematic 
Effort. 





The Reliance Life has agreed to de- 
posit in a common fund $1 for every 
application received, examined and paid 
for during the period October 5 and De- 
cember 31, the same to be known as the 
Banquet Bonus Fund. Each agency or 
group of agencies has an allotment de- 
termined by the home office, the aggre- 
gate amount being $2,735,000. 

The fund accumulated will be divided 
as follows: 

First—All agents in any agency or 
group which gets its allotment will re- 
ceive one participating share in the 
fund for each thousand paid for (annu- 
al basis). 

Second—Every agent who secures at 
least one application written and exa- 
mined within the week, for at least 
eight weeks out of the twelve, which 
is paid for before January 1st, will re- 
ceive one participating share per 1.000 
(pro rata) on this account. Two appli- 
cations per week, two shares. Three 
applications per week, three shares. 

Third—Each agent who secures his 
allotment (written, examined and paid 
for) will receive one participating 
share per 1,000 pro rata on this ac- 
count. If he doubles it, two shares. 

Fourth—Each agent who secures as 
much as the pro rata amount of his al- 
lotment each month (for example, if his 
allotment were $30,000, $10,000 per 
month) will be entitled to one partici- 
pating share per 1,000 pro rata on this 
account. 

Fifth—Any agent who qualifies for a 
share of the fund under all of the above 
propositions will be given an extra 
share on that account. 

Any agent who fails to write and 
have examined at least one application 
during any month will forfeit his parti- 
cipation in the fund. 





How a man with no surplus, but still 
enough money to pay the premium on 
a life insurance policy, can refuse to 
do it and then look his children in the 
face, and say his prayers at night on 
going to bed, expecting them to be an- 
swered, is a mystery to me that I have 
never been able to fathom.—The late 
T. DeWitt Talmage. 





We are in receipt of a card from 
Biscoe Hindman, for many years prom- 
inently identified with life insurance, 
who is enjoying a grand trip over on 
the Continent—to quote him “the time 
of my life.” The card represents a 
scene in the Bavarian Alps, but Mr. 
Hindman does not say whether he is 
going to dispel the war cloud now over- 
shadowing Europe. Of course he went 


to the seat of the trouble for that pur- 
pose. 
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BONANZA CATCH BY J. PERRY. 





“Christy” Matthewson, Most Popular 
Base Ball Pitcher, Joins 
Prudential Staff. 





A few weeks ago we referred to the 
aggressive and progressive qualities of 
James Perry as standing him to good 
purpose in building up a strong agency 
for the Prudential] in New York City. 
No better evidence of the correctness 
of the assumption is needed than the 
great catch Mr. Perry has made in se- 
curing for his agency the services of 
Christopher Matthewson, the popular 
pitcher of the New York National Base 
Ball team. 

There is probably not a more popu- 
lar man in Gotham and he certainly will 
have little difficulty in gaining access 
to the sanctum of business men. 

Mr. Matthewson is a college mana and, 
aside from his popularity, possesses 
qualifications which make him a most 
desirable candidate for life insuranc2 
honors. Speaking of his new occupa- 
tion, he says: 

“IT have decided to enter the life in- 
surance field because I believe it will 
keep me in good condition during the 
winter. I count upon my acquaintances 
to aid me. I know hundreds of people 
in the city, know of hundreds more, and 
I might say witnout boasting that there 
are several thousands of folks who 
know of me. That’s the chief requisite 
in the insurance business—that is, for 
the agent. 

“T hope during the winter to be able 
to write a few policies, and if I make « 
success of it I'll stick to it. Of course, 
next spring I will return to baseball 
and then I will have to give up the in- 
surance, for I learned long ago to re- 
spect what the Bible says about no 
man being able to serve two masters. 

“There’s a limit to a man’s career as 
a pitcher and I am approaching that 
limit. The average length of time that 
a pitcher of really high class lasts is 
ten years. I’ve been pitching eight, and 
I figure that I have only two more to 
go. So you see, I’m preparing. There 
is also a limit to the salary a man can 
get in baseball, but in insurance—well, 
figure it out yourself.” 





RHODUS BROTHERS ELIMINATED. 





Republic Life of Chicago to Resume 
Business Without Venturesome 
Promoters. 





The Republic Life of Chicago with 
a capital of $100,000 and backed by the 
Central Life Securities Company of 
Maine, a holding concern with an au- 
thorized capital and surplus of $2,500,- 
000, has been reorganized, the Rhodus 
brothers being eliminated from the in- 
stitution. 

The new officers are: President, 
John M. Roach, president of the Chi- 
cago Railways Company; vice-presi- 
dent, Albert Bettinger, of Cincinnati; 
treasurer, John C. Fetzer, Chicago: sec- 
retary, Joseph B. Fleming, Chicago; 
board of directors, Messrs. Roach, Bet- 
tinger, Fetzer, Modjeski, Hayden, Ark- 
son and Peabody. 

The company will 
with assets of $143,000. 


begin business 





DEAD IN TWO DAYS. 





The cashier of the New-York Life in 
Denver, Colorado, received this routine 
letter from one of its policy-holders: 

“Denver, September 12, 1908. 

“The undersigned, holder of New- 
York Policy No. 3,267,404, on which 
there is a loan of $166, owing to buy- 
ing some Denver real estate, finds that 
he needs approximately $100 to close 
the deal. Kindly advise me how much 
you can loan me on the above policy 
and how quickly I can get it. 

Thanking you for this and past 
favors, I remain, T. J. C——-N.” 

While in the act of dictating a reply, 
a messenger entered and handed our 
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representative another letter, very start- 
ling, which read as follows: 
“Denver, September 14, 1908. 

“This is to advise you that T. J. 
C——n, holder of policy No. 3,267,404, 
died on Monday, September 14, at 1 a. 
m. at St. Lukes hospital, Denver, Colo. 

Kindly; see that prompt action is 
taken in connection with settlement of 
above policy, and oblige.” 

Note the proximity of the two dates. 
On Saturday, September 12, the in- 
sured, a young man aged 32, was in 
good health. On the day following, 
Sunday, September 13, he was taken 
violently ill and he died that night of 
appendicitis. What a hurried exit! 
No time to even complete the simple 
business transaction which he had be- 
gun. The summons came and he had 
to go. Such cases are not rare. They 
only serve to warn us who are living 
that we must be prepared. Good health 
is no excuse for delay. Particularly 
since no one can be insured when he 
is ill, and who knows when sickness or 
worse may befall?—N. Y. Life Bulletin. 





Sells Real Estate Hold'ngs. 





The Equitable Life Assurance Soci- 
ety recently sold its Denver building 
for $1,400,000, this amount being $250.- 
000 in excess of the appraisement fixed 
at the time of the re-valuation of the 
society’s assets shortly after Paul Mor- 
ton became president. 

The sale is in conformity with a de- 
cision of the management to sell all of 
the society’s buildings outside of New 
York. Thus far three located in the 
following cities have been sold: Des 
Moines, Memphis and Denver. The St. 
Louis building has been leased, under 
an arrangement profitable to the soci- 
ety for a term of 99 years. 





Judge Lueck of the Circuit Court at 
Madison has refused to grant the ap- 
plication of James A. Abbott for an in- 
junction to prevent Secretary of State 
Frear from placing the name of George 
E. Beedle on the Republican ticket as 
the regular nominee for Insurance Com- 
missioner. The official plurality re- 
ceived by Mr. Beedle is placed at 48. 


Value of Publicity. 





We do not hesitate to venture the 
opinion that one of the most import- 
ant reasons for the great advance of 
the insurance business in recent years, 
(which has placed it as the foremost 
business of the world to-day), is the 
able and systematic distribution of the 
great needs, and the beneficial effects 
of the business by the ably edited in- 
surance papers.—Home Friendly Bulle 
tin. 





Best’s Life Report. 





From the Alfred M. Best Company 
we have received the third annual edi- 
tion of the above work, giving reports 
upon the life insurance companies and 
societies doing business in the United 
States. 

In addition to the statistical informa- 
tion given, being somewhat of a histor) 
of various companies and societies, the 
Preface is a treatise of the subject of 
life insurance which most field men 
could read with profit. 

It is one of the most valuable works 
of its kind and certainly reflects credit 
upon its publisher. 

Speaking of the delay in issuing the 
book, Mr. Best says: 

“In justice to ourselves we will add 
that but for delays in the printing of- 
fice, which were beyond our control, we 
would have been able to send you this 
volume at least six weeks azo. Next 
year we hope to have it in the hands 
of all our friends by the end of June 
at the latest.” 








The Washington Life has notified L 
Walter Sammis, Chicago manager, of its 
intention of making a new arrange- 
ment to handle the business there, giv- 
ing the required notice according to 
contract. Mr. Sammis was for several 
years editor of the insurance depart- 
ment of the New York Commercial and 
more recently with the Philadelphia 
Casualty Company in its New York of- 
fice. He took charge of the Chicago 


office for the Washington Life October 1 
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NORTHERN LIFE IN TROUBLE. 





Capital Largely Impaired and 
Management is at Loggerheads 
—May Reinsure. 


the 





An informal meeting of the stock- 
holders of the Northern Life Insurance 
Company of Chicago will be held in 
that city this evening to consider grave 
charges made against the management 
of the company and seriously affecting 
its financial standing, brought by Lee 
F. Cole, secretary of the company. Mr. 
Cole was the organizer of the Northern 
Life, together with president G. Frank- 
lin Flick, but sems to have had little 
to do with the management of its af- 
fairs. Gross extravagance on the part of 
President Flick is charged and jit is 
alleged that the present condition of 
the company shows that its capital 
stock of $150,000 is impaired over $70,- 
000; in fact this is admitted by Mr. 
Flick as the reason for the recent can- 
cellation of the company’s Texas 
license. It is also stated that the com- 
pany is heavily in debt on account of 
current obligations. 

A meeting will be held in Chicago 
to-day at which the future status of the 
company will be determined. Some 
favor reinsurance as a sequel. 





MEETING WELL ATTENDED. 





Pittsburg Life Underwriters Associa- 
tion Holds Banner Annual Gather- 
ing—National Talent Present. 





The eighth annual inaugural dinner 
of the Pittsburg Life Underwriters’ As- 
sociation was held Saturday evening at 
the Union Club. It was one of the larg- 
est and most enjoyable meetings ever 
held, says Insurance World: 

After dinner President W. M. Furey 
in a few well chosen words presented 
the toastmaster of the evening, W. C 
Lyne, the oldest living president of the 
Pittsburg Association, who introduced 
the speakers of the evening. Following 
President of the National Association 
Charles Jerome Edwards, whose ad- 
dress follows, Senator William Tolman, 


Bridgeport, Conn., first vice-president, 
dilated on “Hot Air.” Mr. Tolman 
pointed out the high character of the 
life insurance business and urged 


everybody in the profession to push for- 
ward. Mr. Tolman was very optimis 
tic. Frank E. McMullen, Rochester, N 
Y., chairman of the executive commit- 
tee of the National Association, dis- 
cussed New York conditions, which he 
pointed out were much improved. The 
public attitude is more favorable and 
only because of panicky conditions has 
new business not increased more. 

Col. Will A. Waite, Detroit, secretary 
of the National Association, spoke of 
association work. John Dolph, Balti- 
more, ex-president of the National As- 
sociation, urged education as a means 
of increasing the efficiency of life men 
E. J. Clark, Baltimore, member of the 
Executive Council, spoke of the advaat- 
ages to be gained by attending the meet 
ings of the National Association. The 
getting acquainted and gaining enthusi- 
asm by talking it over, enables one to 
zrasp more quickly presented opportuni- 


ties H. J. Powell, of the executive 
council, and J. M. Johnsoa and W. D. 
Current, all of Louisville, Ky., urged 


everybody present to go to Louisville 
next year, promising a good old Ken- 
tucky time to one and all. G. Ruasell 
Leonard of Chicago, who for the past 
twelve years has been official steno 
zrapher of the National Association, 
gave a humorous address on the Los 
Angeles convention, throwing some sidé¢ 
lights on the question—why everybody 
had a good time. 

“Good night” was the closing address. 
C. W. Scovel, an ex-president of the 
National Association, in well chosen 
words brought the evening to a close 
everybody agreeing that the meeting 
was a great success. 
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‘THE FUNCTIONS OF ENDOWMENT INSURANCE 


W. GRAY HARRIS, in the Worcester Magazine 


practical side of en- 
dowment insurance is lightly passed 
over in the academic and theoretical 
discussion of the subject by sundry 
magazines and periodicals. These arti- 
cles are as hazy in their considerations 
of the real functions of endowment in- 
surance as they are clear in the demon- 
stration of the magazine writer’s inex- 
perience with the subject. The usual 
artivle with which the reading public 
is served emphasizes the lesser points 
to the total exclusion of the more im- 
portant and argues from a faulty pre- 
mise to a general conclusion. 

The average young American has the 
reputation of being proverbially and 
actually extravagant in the use of 
money. He is surrounded with the most 
modern facilities for extracting dimes 
and dollars that the world has ever 
seen. The inherent desire to do as his 
neighbor does adds impetus to the 
tendency and, relying on the excuse 
that the cost of living is higher than 
ever before, goes forth to spend, not 
according to his reasonable needs, but 
according to his earning power and fre 
quently in excess of it. It is a matter 
of history, too pertinent to be comfort- 
able, that upon the pillar of thrift and 
economy has rested one corner of all 
national temples The nations that 
have allowed this pillar to be under- 
mined have found the structure of na 
tional welfare crumbling about their 
heads. France in days of old lifted her 
burden of debt with the frugal savings 
of the millions, and we, as a nation, in 
our wealth of resource, and astute 
methods of handling modern problems, 
should heed the call of certain voices 
that are crying to us out of the future. 


The intensely 


What means, then, can be provided 
whereby the young man will feel the 
absolute necessity, the compulsory re 


straint of thrift? National and savings 
banks have no personal interest in your 
deposit beyond the desire that it should 
be large as convenient. The aver- 
age savings bank account is less than 
five hundred dollars, and it could be 
many hundreds more if personal initia 
tive and prevision of the needs of the 
future demonstrated the necessity 
Co-operative banks and building asso- 
ciations serve a splendid purpose, but 
here, too, the value of the saving is af 
forded only to those who have initiative 
and persistence to carry out the plan. 
It remains for the endowment policy 
in its multitude of forms and prices to 
establish personal, persuasive and com- 
pulsory saving habits so valuable to the 
young and so indispensable to the old. 
Looking at the history of life insur 
ance we find that it dates practically 
from the year 1762, when sufficient at- 
tainment had been made in the actu- 
ary’s science to allow the Old Equita- 
ble of London to insure Jives under pre- 
miums which were called “level,” which 
means paying the same amount of 
gross premium each year. This was 
the straight life policy and was none 
too convenient at best, since the holde: 
must pay during his entire lifetime, 
which might inconvenient in many 
instances, particularly if the insured 
attained considerable age. The first 
improvement on this plan was the lim- 
ited payment life plan, either ten, fif 
teen, twenty or more payments, after 
which no more premiums would be paid 
and the policy running for the lifetime 


as 


be 


of the individual Here again, death 
was the only limit of the contract in 
its completion, and the time of death 


in any particular individual cannot be 
predetermined So the limited pay- 
ment life plan, while an improvement, 
was still indefinite. 


It remained for the endowment plan 
as it is sold today to represent the 
latest and highest development of ac- 
tuarial skill It combines protection 
and economy in one contract, in a man 
ner unknown to any other form of in- 
surance or any other form of invest- 


ment. As broad and complete as life 
itself, it meets every contingency, per- 
petuating itself by the very interest 
that its maturity suggests, enforcing 
savings under circumstances when 
other forms of life insurance would 
have a tendency to lapse. 

The functions of endowment insur- 
ance have been outlined in the broader 
sense, and it remains to show that there 
should be a choice among the multi- 
tude of endowment forms in order best 
to adapt these functions to actual indi- 
viduals. It is clear to both the sceptic 
and the believer in endowments that 
the long-term endowment is more de 
sirable for the young man than the 
shorter-term endowment: to the sceptic 
because the premium rates more near- 
ly approach the life rates; to the be- 
liever because the greater amount can 
be carried at a given age for the same 
premium that buys less insurance of 
the shorter term. The long-term en- 
dowment is the normal endowment and 
the difference between the premiums 
of this plan of insurance and the ordi- 
1ary life plan is a negligible quantity 
in any case, and particularly so when 
the difference in periodic values is 
noted. 

It is natural that the financial trem- 
ors of the life insurance investigation 
and the ensuing confusion of opinions 
should lead the public to think that no 
matter what they were buying in life 
insurance, they were certainly paying 
too much for it. The idea that life in- 
surance will some day cost but a trifle 
as compared with its present price is 
a notion that will be buried in its un- 
realized form with every man-who en- 
tertains it. Twenty-year endowment 
policies, the kind which the impatient 
youth has bought so freely, comes in 
for the brunt of the criticism because 
the premium was so much more than 
the ordinary life rate. As good a form 
as the twenty-year endowment form is, 
it is not the best form for the young 
man to buy who wishes to get the 
wisest value for his money, because the 
protection element is too small in com- 
parison with the saving element. 

Novices, arguing from this specia! 
proposition to the general proposition 
that endowment insurance in toto is not 
the wisest insurance to buy, immedi- 
ately launch fallacious arguments based 


on the premise mentioned. They say 
the policyholder pays for protection 
and endowment and gets but one value 
in any case, and a multitude of such 
platitudes. In the wake of these faint 
flutterings of reason come the ambi- 
tious insurance reformers and maga- 


zine writers, who for the most part are 
not able to distinguish between divi- 
dends and premiums in their conversa- 
tion, and who, like the term insurance 
they recommend, soon lapse into si- 
lence or are converted to the sounder 
influence of substantial reasoning. 

To the average reader it is obvious 
that the greater part of the criticism 
has been against the short endowments 


which do not fit every case where in- 
surance is needed any more than cer- 
tain sizes of shoes fit every foot. 
Twenty-year endowments cost from $48 
to $50 a year at age 30; life policies at 
the same age $22 to $23.50 yearly per 
thousand. For the young man 20 to 35 
years old there is in any company a 
rate somewhere between these two 
which more nearly approaches the life 
rate and yet gives the endowment fea- 
ture. Against this form of endowment 
there is no argument known. The young 
man feels interested in a policy which 
at a certain age, 60 or 65, he can be 
sure of maturing, and any company 
will sell him such a policy for about $4 
to $6 more a year than the life rate. 

The cash and loan values, too, are al- 
ways better, a point which is always 
appreciated when the development of 
unforeseen emergencies makes it neces- 
sary to take advantage of them. 

As a recent writer has said: “An 
endowment policy is a sure incentive 
to save money. One reason is the re- 
currence of the premiums at regular 
periods, and another and _ perhaps 
stronger reason is that small amounts 
are readily invested in this way, while, 
as is well known to investors, it is dif- 
ficult to invest small amounts by ordi- 
nary methods. Extended observation 
justifies the assertion that, in most 
cases, the matured endowment receiv- 
ed at the beginning of old age repre- 
sents money which would not other- 
wise have been saved. Further, it must 
be remembered that money invested in 
an endowment policy is lifted above 
the hazards of business.” 

Furthermore the persistence of the 
endowment develops one of its greatest 
functions. The one thing supremely 
reedful in life insurance to-day is per- 
Bistency. Cost, kind, and every other 
consideration are insignificant in com 
parison with it. Endowment insurance 
fosters persistence by its very nature 
and lends itself to a satisfactory termi- 
nation of the contract. The function 
of endowment insurance is to make at- 
tractive the compulsory process of sav- 
ing and the practice of self-denial as 
may be needful, while at the same time 
protecting dependent interests in the 
event of premature death of the in- 
sured. 

The modern printing-press in its ac- 
curate adjustment to handle all sizes, 
widths and thicknesses of paper, pro- 
ducing satisfactory results with a 
minimum of time and power as com- 
pared with the old foot-power press, 
finds a ready counterpart in the econo- 
mic balance of time and money as se- 
cured by the wisely-written, well-placed 
endowment policy. 

The pendulum of popular indiscretion 
has swung farther astray than usual 
during the seismic agitation of the Arm- 
strong investigation. and without com- 
menting upon the unquestioned servi- 
ces performed by that committee, it 
may be our privilege to make the pro- 
phetic statement that the future will 
see the insuring public wake up to the 
fact that cheap term insurance, with 
its great tendency to lapse, with its un- 
interesting finalities, and increasing 
cost smacking of assessmentism, should 
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serve the purpose for which it was ori- 
ginally intended, namely, incidental 
and temporary necessity, and that the 
functions of the endowment policy, 
properly adjusted to the individual 
case, really incite thrift as no other 
method of saving yet promulgated has 
ever done. 





WANTS CONSERVATIVE CHANGES. 


Cc. J. Edwards Discusses New York 
Insurance Laws—Disagrees With 
Gov. Hughes. 


In an address before the Pittsburg 
Life Underwriters Association last 
Saturday evening, Charles Jerome Ed- 
wards had the following to say regard- 
ing the restrictions of Section 97 and 
the possibility of securing an amend- 
ment: 

Regarding agency compensation, 
which we all recognize is governed by 
section 97, of the NewYork Insurance 
law, I have during the past year of my 
incumbency been persistent in endeav- 
ors to secure to life insurance agents 
some necessary relief from some of the 
more restrictive and unreasonable pro- 
visions of the law, and to secure modi- 
fications which would make possible 
some slight increase in first commis- 
sions to the soliciting agents on endow- 
ments, more particularly to the man of 
a modest order of ability, writing smal] 
policies with comparatively small pre- 
miums. And with a due and reason- 
able concern for the responsibilities of 
the general agent, it was our hope to 
secure some extension of renewals for 
the man, who is the creative force and 
power in agency work, and whose com- 
pensation must come almost entirely 
from the renewal premiums. If I have 
been forceful in my public utterances, 
I nevertheless believe I have been fair 
toward Governor Hughes, in recogniz- 
ing the peculiar situation in which he 
finds himself and the assumption that 
his responsibilities in connection with 
insurance matters are acute and his 
own judgment superior. To the stric- 
tures which I have put upon the Gov- 
ernor’s veto of the bill passed by the 
last Legislature, he makes answer in 
his recent speech in Brooklyn, saying: 

“If experience shows that in any par- 
ticular these laws are too drastic, 
amendment should be made. I vetoed 
a bill passed at the last session which 
could have modified restrictions upon 
expenditures, because it would have 
opened the door to extravagance and 
facilitated a return to old conditions. 
I have but one desire in this matter, 
and that is to conserve and promote 
the business of life insurance, than 
which there is none more important, 
and adequately to protect the interests 
of the policyholders, from which those 
of the companies and agents cannot 
properly be divorced.” 

There has been no disposition on the 
part of the National association to get 
into this campaign. We are independ- 
ent of politics, not because of policy 
but of principle. But it is our avowed 
disposition to get into the next session 
of the New York Legislature and se- 
cure the passage of a conservative 
measure which will not “open the door 
to extravagance,” and, in truth, the bill 
vetoed last year would not have done 
so. We are confident that a proper 
presentation by the legislative com- 
mittee of the ‘New York associations, 
and a fair realization by whomever 
may be the next governor of New York 
State, will remove at least some of the 
oppressive features, which restrict gen- 
eral agents in their opportunity to ex- 
tend and build up our agency work. 


Reliance Life Leaders. 

The leading agencies of the Reliance 
Life for the month of September were: 
South Carolina, Pittsburg, New Mexico, 
Georgia and Florida. The leaders for 
the year are: Pittsburg, Georgia, South 
Carolina, New Mexico and Florida. 
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Unanimously Elected Chief Executive 
of Fire Underwriters Association 
of the Northwest. 





Horatio N. Kelsey, Westera manager 
of the Sun Fire, is now president of 
the Fire Underwriters Association of 
the Northwest, having been unanimous- 
ly chosen at the concluding session of 
the thirty-ninth annual meeting of the 
organization on Thursday last. Other 
officers elected were: 

Vice-president—Neal Rowland, Ohio 
state agent, London Assurance. 

Secretary—Nelson W. Briggs, Illinois 
state agent, North British & Mercan- 
tile. 

Treasurer—W. R. Townley, 
Western and British America. 

In our issue of last week we present 
ed in full the address of E. G. Richards 
and also that of E. W. Beardsley, both 
of which were delivered on the 7th inst. 

We give herewith an exceedingly 
interesting paper entitled 
“Harmony—A Message to Field Men.” 

The contribution of Lewis F. Daniel 
of Minneapolis, special agent of the 
Queen Insurance Company: 

Two special agents were returning to 
Duluth from a trip on one of the steam- 
ers that ply on Lake Superior. They 
had thoroughly enjoyed the magnificent 
scenery and the invigorating lake 
breeze, but were losing their enthusiasm 
for the fish diet that formed a part of 
every meal and welcomed the appear- 
ance of a kidaey stew which varied the 
monotony of their last meal on board. 

Special Agent No. 1 ate quite heartily 
of the kidney stew, but his friend yield- 
ed not to temptation and the result was 


of the 


that No. 1 soon became busy makiag 
a Marine Survey. 

“What's the matter?” said No. 2 
“Don't you feel well?” 

No reply. 


“Not sea sick, I hope?” 

“No—never was sea sick in my life— 
its just a case of ‘floating kidney.’” 

Undoubtedly the underwriter who 
places floaters on the prohibited list 
may save himself from the penalty that 
is apt to follow the sia of over-confi- 
dence. Many times, however, the inno- 
cent are made to suffer with the guilty, 
as you are now about to suffer from 
a moment of over-confidence oa my 
part when I yielded to the blaadish- 
ments of your president and consented 
to give you a paper on a subject which, 
with characteristic liberality, he left 
me to choose. 

A glance through various r2ports of 
previous annual meetings discluses a 
wide range of subjects treated therein, 
all of them more or less germane to 
the business of Fire Insurance and sus- 
ceptible of classification into two gen- 
eral groups, viz., scientific and other- 
wise. 

The technical papers belonging to the 


first named group provide a valuable 
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reference library to the student in the 
fire insurance business. 


The average fire insurance maa, how-- 


ever, in common with members of other 
denominations, demands the food for 
the spirit and miscellaneous pailoso- 
phical pabulum furnished by the ser- 
mons, exhortations and creeds which 
group themselves under the second 
heading, many of which might bear the 
title “Whither are we drifting—and if 
so to what extent.” 

A careful inventory of the writer's 
qualifications as a scientist reveals a 
profuse array of ignorance on all tech- 
nical subjects and he is therefore com- 
pelled to listen, with pleased but en- 
vious ears, to the eminent soluists on 
the strange instruments of chemistry, 
finance and improved risks, while tak- 
ing his stand with the members of 
the chorus, giving voice to the old fa- 
miliar songs in the hope that harmony 
may prevail. 

Harmony is a word commonly asso- 
ciated with the field of music; but when 
scrutinized in the light of scientific re- 
search, it is capable of opening up to 
the eye of the imagination many broad 
vistas and devious pathways, which, on 
being explored, will prove rich in beauty 
and withal so prodigal in variety as 
to satisfy every individual preference. 

There are the old everyday harmonies 
of food—good old duets like bread and 
butter, ham and eggs, cornbeef aad 
cabbage. 

Passing to the other side of the curio 
hall, we see many harmonious blendings 
of liquid melody—exemplified in the 
“cock-tail,” the“horse’s-neck,” the “pous- 
se-cafe”’ and a certain deep sea libation 
known to seaport towns by the name of 
“fog-horn.” 

To any one wishing to amplify hia 
knowledge of the subject by exploring 
the shores of such a sea of liquid har- 
mony I would suggest the use of the 
soft pedal; as the science .of liquid 
acoustics tells us that a combination of 
echoes will reverberate from the other 
side of the gorge, producing such con- 
fusion that the performer will be so 
lost amid conflicting vibrations that he 
can not tell whether he be coming or 
going. 

At times the waves of sound are soft 
and low, but it is proverbial that though 
the wave may recede the tide advances, 
finally engulfing the earnest explorer. 

Subject a Broad One. 

The subject for our present considera- 
tion is indeed a broad one, for what 
phase of existence is without its ex- 
amples of Harmony. It pervades the 
whole creation and is manifested in all 
the works of nature. The entire uni- 
verse is so attuned as to inspire the 
poet to speak of the “music of the 
spheres,” suggesting something far be- 
yond the powers of the finite mind un- 
less, perchance, that phrase has refer- 
ence to the harmonious relations known 
to exist between the golf ball and the 
high-ball. 

But, laying aside a general considera- 
tion of so broad a subject, let us turn 
our attention to that particular kind of 
harmony in which the field man should 
be vitally interested; the harmony that 
should obtain among a class of business 
men whose interests are so interwoven 
that the conduct of one affects to a 
greater or leas degree the welfare of 
all; for I hold that the fleld man is 


and still further reduced by 
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IN PENNSYLVANIA: MILLION ame ia ee $29,845,723.08 
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EST COMPANIES IN THE WORLD. | Burton H. Wright, Secretary. 
REFERENCES AND LIFE INSUR 
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WILL BE CAREFULLY OBSERVED. 
ADDRESS “PENNSYLVANIA,” CARE 
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CLUSIVE. CAPITAL REQUIRED PRO. 
PORTIONATE TO THE START YOu 
WANT TO MAKE, AND YOUR ABIL. 
ITY TO COMMAND CO-OPERATION. 
ADDRESS “BUSINESS,” CARE OF 
EASTERN UNDERWRITER. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial con tition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

_ —— For circulars and rates address 
UNEMPLOYED, OR DISSATISFIED EASTERN MASSACHUSETTS AGENCY, 
LIFE INSURANCE AGENTS AND 79 Milk Street, Boston, Mas«. 
SOLICITORS WHO HAVE DEMON. yap Sat gla pe 
STRATED THEIR ABILITY, BUT ARE JOHN Hi. ROBINSON, General Agent 
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ADDRESS “ MANAGER” EASTERN 
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NORTH AND SOUTH CAROLINA, 
VERY LIBERAL RENEWAL CON. 
TRACTS, WITH GENEROUS Ex. 
PENSE ALLOWANCE TO GOOD 
MEN. ADDRESS “CUTLER,” EAST- 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of. 
fered to the public. It is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
re a dl letters of endorsement, and 
acknowledgements of r i : reasi 
dends ane sacheidern,” whe oA ger acho cr 
among the most substantial and we eS ee 
known business men—bankers, manu-| Annuity. 
facturers and educators—in the South. 
Liberal compensation to salesmen of | 
ability. Address—Southern Profit, Care | 
Eastern Underwriter, New York, N. Y. | 








THE 


Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ies deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
or as a 
Agents Wanted. 

Address the Company. 


Indianapolis, Ind. 
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clothed with a degree of responsibility 
sufficient to make him largely iastru- 
mental in fostering or destroying zood 
conditions throughout a given territory. 

Almost every one of us is familiar 
with the old time special agent. “Age 
can not wither nor custum stale his 
infinite variety.” He was map-maker, 
rate-maker, inspector, adjuster and basi- 
ness-getter. The local agents’ guide, 
philosopher and friend and an ever pre- 
sent help in time of trouble. 

But the business of fire insurance has 
not escaped the epidemic of centraliza- 
tion and specialization now working 
such economic changes in all branches 
of commercial activity; and as time roll- 
ed on there burst upon his vision sundry 
map publishing companies who relieved 
him of the appetizing occupation of pac- 
ing off the length of the livery stable 
and stumbling over tomato cans ia 
alleys, trying to map out a small patch 
upon the county seat. 





Later on appeared the expert in 
measurement of relative fire hazard, 
vulgarly called “rater” or ‘“deanite”’— 


also various adjustment and inspection 
bureaus. 

Who can wonder then that during 
this evolutionary period one could find 
at times, among the rank and file of 


field men, an occasional pessimistic 
brother who would exclaim, with 
Othello, “My occupation’s gone.” 

But no. 


The poor we have always with us. 
Still Need for Special Agent. 

No one nowadays disputes the fact 
that the specialization in rate and map 
making, improved risk inspection and 
co-operation on adjustments leave the 
modern special agent time to develop 
along the other importaat and manifold 
phases of a business said to be in its 
infancy. 

Were he not relieved of those details 
he could no more do justice to the plant 
ing, cultivation and supervision of his 
field than could the farmer of olden days 
cradle his grain in competition witb 
mvudern farm implements; or the depart- 
ment store manager attend in person 
to waiting on his customers, making 
change and keeping books. 

One might say there is nothing left 
of the duties of the special agent that 
can not be summed up in the three 
words. 

“Get the Business.” 

That is indeed a comprehensive 
phrase. It has a ring to it like a war 
ery and I doubt not is pretty generally 
so used. But if, as some maintain, the 
special agent of to-day is a salesman 
pure and simple, he were simple in- 
deed and far from pure did he not recog- 
nize the existence of some code of 
ethics—some duty owed to the welfare 
of the agency business in zeneral. 

Self-preservation is the first law of 
nature, whether it be exemplified in 
the individual or in the group. It is 
the operation of that law that prompts 
the local agent to fear a rate-war in 
his town and the same law of self- 
interest should be no less potent in 
keeping ever in the special agent’s 
mind that true saying, ‘“What’s good 
for the hive is good for the bee,” so 
that he may bend his efforts against 
demoralized conditions throughout his 
own particular field. 

So far as I can learn, the field where 
perfect conditions are found does not 
exist. The visitor to such a field would 
find not harmony but silence. 

Harmony presupposes activity. While 
it may sometimes be produced by acci- 
dent, sustained harmony is never achiev 
ed without an effort on the part of the 
individual to co-operate with the group 
in following a code laid down for the 
general good. 

The singing school of forty or fifty 
years ago undoubtedly gave a ‘strong 
uplift to the cause of harmony, in a 
musical sense, in this country and ex- 
tending the metaphor, I offer the sug- 
gestion that there is no better medium 
than the field club for harmonizing all 
the big and little noises in the fire-insur- 
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Use of the Field Club. 

The life of the Field Club is in its 
meetings. | 

The Field Club that really lives has 
an annual meeting and outing combined, | 
and by the same token the Field Club) 
without that feature is apt to be a} 
“dead one.” 


i | 

ance business. | 
| 

| 


It is at that meeting especially that 
the keynote is struck and that keynote 
is “good fellowship.” 

The special agent who has never at- | 
tended one of these functions has much | 
to learn of the unwritten work of the! 
insurance fraternity and the chronic 
disturber in the field ia quite apt to 
be a chronic absentee on sucn occasions. 

I am forced to admit that the Minne. | 
sota and North Dakota Fire Underwrit- | 
ers, of which I am a member, has fur- | 
nished me with most of my knowledze | 
of such organizations, and I trust you | 
will pardon my apparent egotism ia} 
bringing it to your notice by the use 
of the personal pronoun. 

Like the Fire Underwriters Associa- | 
tion of the Northwest, our membership 
embraces representatives of both classes 
of companies; any discussion of com- 
mission or separation being ruled out 
of order, and we think we have some} 
of the best brands of harmony known 
to the music-loving public. 

At our last annual outing in Miane 


sota we were happy in commanding the | 
services of that eminent vocalist and | 


RELIANCE LIFE 


willing performer Steve Cate, who, in 
three short days, brought the Glee Club 


to a high state of proficiency; evolving | 


from the raw material at hand many | 
soothing sounds, including liquid mel. | 
ody, close harmony, and a result that 
resists any definite classification but | 
is called “Sweet Adeline.” 

Our “State board,” as it is familiarly | 
known, possesses a regular choir made 
up of the five members of the execu: | 
tive committee, president and _ vice- | 
president, with a lady accompanist, 
otherwise known as secretary. 

The choir meets for practice twice 
a month aad every quarter we all get | 
together for a song service. There are | 


part songs by various committees, as 
well as good hearty congregational 
singing. 


Once a year comes the camp meeting, 
which for the past three years has 
been held on the shores of the lake at 
Osakis, but the hotel keeper out there 
is losing his ear for music and some} 
of the boys have been humming “Shall | 
We Gather at the River.” 

The camp meeting is always well at- 
tended and never fails to bring out the 
best there is in everyone. 

We generally import several artists 
of distinction to render solos on wind 
instruments, giving them the privilege 
of the floor—they never have any diffi- 
culty in keeping on the key, for they 
are good fellows all, and, as I said 
before, good fellowship is the dominaat 
note throughout the program. 

“Get the Rates.” 

We have a correspondence course in 
harmony to which various mutual com- 
panies belong, and I may say that while 
working on a plan we do not uphold, 
these companies are officered by men 
of sufficiently good business judgment 
to be actuated by the Minnesota and 
North Dakota watchword, “Get the 
Rates.” 

When under the old system, with rate 
making machinery in control of the 
State board, it was finally decided to 
furnish rates to the mutual companies 
under a written agreement to observe 
those rates, some were apprehensive as 
to the results. The move seemed revo- 
lutionary and so it was, but neverthe 
less in harmony with the spirit of the 
times, which moves toward publicity 
and a frank attitude toward the public 
on the part of the companies. 

Under the present system our con- 
stitution says nothing about rates; esti- 
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The New Policies 


(1907) 
Equitable Life 
Of Iowa 


* Are up-to-date in every re- 
spect,—including provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 


Agents wanted in unoccupied 
territory. Write the Home 
Office, Des Moines, Iowa. 
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PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





THE 
FIRST MUTUAL 
Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 1908......$44,182,875.18 
Liabilities ........... . « «$41,159, 132.85 
SEE enw oscsviwieaan ..$ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davia, Asst. Secretary. 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
DUE hc drhaksacteasaeeses $20,004,853.63 


Liabilties (including Divi- 
dend Endowment Fund).. 19,235,418.20 
Dividend Endowment Fund 


(Deferred Dividends)..... 1,795,020.00 
MOE DUEINER. 5c ves ccckssccas 769,435.43 
Insurance in Force......... 86,193,296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 








mates being sold to the companies or 
anyone else who may wish them by an| 
expert in that line of business. 
We do have a paragraph, however. | 
(Continued on page 8.) 
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ILLINOIS LIFE 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, 
ter, the business of life insurance. 





COMPANY 








or who would like to en- 









NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 185°. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
0. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


ASSETS........ ie ILI AP ia $40,354,241.29 Gain, 172 per cent. 
SURPLUG,..................cceeceeseeere $4,539,688.47 Cain, 100 per cent 
SRBURAROR........2..0s00scesccceees- $153,467,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mer. 
1134-36 Granite Bldg., Rochester, N. Y. 


M. H. MULLENNEAUX, General Mgr. 


119 State St., Albany, N. Y. 
A. H. GSELUER, Mgr. 
9 Clinton St., Newark, N. J. 
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Argument That Won Ordinary. 





Flamen Ball, one of the champion 
writers of insurance, produces the fol- 
lowing which he says he has rarely 
known to fail to land the Prospect: 


Mr. Agent says to Mr. Prospective 
Buyer: 

“Suppose that I, a life-long friend 
of yours, decided to leave to your child, 
in my will, a $10,000 building, the in- 
come from which is to be used for the 
child’s education and maintenance. In 
my will I stipulate that you as the 
child’s father must care for the prop- 
erty, keep it rented, pay the taxes, and 
so on. Would you be willing to accept 
such a gift under these conditions?” 

“Yes, most decidedly.” 

“Now, on looking over my papers, 
suppose you find to your surprise that 
I am not carrying a dollar’s worth of 
fire insurance on the property. What 
would you do?” 

“I'd insure it, of course.” 

“Would you insure it, although it is 
only of indirect value to you?” 


“Certainly. Anything that interests 
my child in such a manner interests 
and is of value to me, most assuredly.” 

“Would you be willing to pay the fire 
insurance out of your own pocket?” 

“I certainly would, if I had to, as I 
would not want my child to lose the 
income from the property in case it 
burned.” 

“Suppose you did not have the money 
with which to pay the fire insurance, 
what would you do?” 

“T’'d borrow the money, if necessary; 
in fact, I would do most anything to be 
sure that my child’s property was prop- 
erly protected.” 

That, my friend, is about as far as 
you need to carry the argument. When 
you have reached this point you can see 
that you already have your prospect 
committed. He has acknowledged that 
anything which is a money-bringer tu 
his child should be surrounded by the 
father with every possibie safeguard 
to insure the permanence of the child’s 
revenue. But the building may never 
burn, the chances are that it won’t, 
while he, the father, the money-earner 
for the child must pass away accord- 
ing to the laws of nature. He will see 
the point—The Virginia Standard. 





Prudent ail Managerial Promotions. 





The Prudential announces the ap- 
pointment of W. W. Van Nalts as man- 
ager of Division C. Industrial Depart- 
ment and the promotion of F. A. Fran- 
cisco, Senior Assistant to the head of 
Division E. 

Mr. Van Nalts has been with the com- 
pany fourteen years. In our issue of 
May 27, 1907, on the occasion of his 
promotion to Manager of Division E, we 
said he began work as a clerk in the 
Supervisor’s Department on March 12, 
1894, and carried with him into his new 
office knowledge and experience ac- 
quired in Divisional and a variety of 
other Prudential work. 

Mr. Francisco entered the service of 
the company in April, 1894, and has 
worked himself up from “opening the 
mail” to his present important posi- 
tion. He has always been in the Divi- 
sions, and he brings to his new office 
a thorough knowledge of Divisional 
work. 





Colonial Life Notes. 





The past six weeks have shown a 
remarkable improvement in each branch 
of the business and the feeling of the 
staff is decidedly enthusiastic, more so 
than at any time during the year. Col- 
lections are steadily advancing, arrears 
lowering and per capita increase be- 
coming larger. The company’s purpose 
to “Double-Up” all along the line is 


endorsed most heartily in every part 
of the field. 

The leaders in the White Banner 
Contest, which is based on per capita 
increase, are, managers, J. S. Hoge of 
Atlantic City; H. Morlock of Blizabeth; 
S. B. Hoge of South Philadelphia; S. 
Zelniker of Bayonne; W. Weiss of 
Yonkers. 

The most recent changes noted by the 
Colonial are: Appointments to Assist- 
ancies: W. B. Field, North Philadel- 
phia; J. 8S. McMahon, Jersey City 
Heights; Joan Robinton, New York; 
A. H. Heuser, Newark; J. Tapfer, New 
York; John Gotbrod, Trenton; G. C. 
Rytan, New Brunswick. C. J. Abele 
has been appointed manager at York, 
Pa. Mr. H. Morlock, manager at Bliza- 
beth has been transferred in like capa- 
city to North Philadelphia. L. S. Brown, 
manager at North Philadelphia has 
been given the managership of the new 
McKeesport district. Jas. G. Howarth, 
assistant manager at Elizabeth has been 
appointed manager of that district. 

The Ordinary managerial leader of 
the Colonial is L. Janson of Williams- 
burgh, followed by Managers W. L. 
Griffin, Jersey City; D. E. O’Neil, Har- 
lem; L. P. Welsh, Trenton; P. M. 
Leiffer, Hoboken. Manager G. W. Feni- 
more of Norristown holds the Industrial 
leadership, and after him may be men- 
tioned, Messrs. L. P. Welsh of Trenton; 
W. L. Griffin of Jersey City; J. I. Me- 
Leod of Pittsburg and J. C. Reilly of 
Paterson. 

H. R. Howard of Paterson leads the 
Colonial assistancy staff in respect of 
ordinary, and after him may be men- 
tioned: E. Scherff, Newark; J. New- 
man, Harlem; J. Slater, Jersey City, 
and G. Field, Hoboken. Assistant J. 
Slater of Jersey City has the honor of 
holding the Industrial leadership so far 
this year, followed by H. R. Howard, 
Paterson; J. M. Conway, Pittsburg; 
L. Wyatt, Pittsburg; J. P. Boyle, New- 
burgh. 





The leading districts of the Life In- 
surance Co. of Virginia in Ordinary 
placed are as follows: Class A-1.— 
Norfolk, Richmond, *tlanta, Newport 
News, Columbia. Class 1.—Spartan- 
burg, Petersburg, Roanoke, Durham, 
Charlottesville. Class 2.—Gastonia, 
Columbus, High Point. 








Essentials to Success. 





The versatile editor of the Prudential 
Weekly Record gives a “Big Five” in 
the essentials to success when he says 
that all who would produce a satisfac; 
tory agency account must possess these 
qualities: 

1.—Steady production of new busi- 
ness, both Industrial and Ordinary. 
2.—Good collections. 3.—Steady reduc- 
tion of arrears. 4.—A low lapse-rate. 
5.—A high revival-rate. 





Agent W. C. Zeigler of the Charles- 
ton, South Carolina, district of The 
Home Friendly Society, was promoted 
to Assistant Superintendent, to open 
Florence on September 28th. 





The new offices of the Metropolitan 
in Indianapolis, located on the 10th 
floor of the Odd Fellow building, were 
opened with a “House Warming Party” 
given by Superintendent I. Brown to 
hig agency force and their families on 
October 3. The guest of honor was 
John H. Immel, superintendent of 
agencies from the home office. An in- 
teresting musical programme was pre- 
pared for the occasiun. Superintead- 
ent Brown made the assemblage happy 
by his cordial address of welcome. Mr. 
Immel spoke of “The Agents’ Oppor- 
tunities with the Metropolitan Life.” 





Supt. J. Wesley Carver of the Havre 
de Grace, (Md.) district of The Home 
Friendly Society wears a broad grin 
these days since he heard his district 
has passed Cumberland, (Md.) district 
in size of debit. He and his agents 
are hustling for increase and expect 
big results by the end of the year. 
Agent E. H. Gibson of this district, 
though crippled in February last, and 
compelled to use a cane, has put on a 


solid increase of $30.75 since last April. | 
He says that he and “Mr. Hard Times” | 
are not acquainted, and that he simply | 
must make an increase of $50.00 this | 


year. Agent Rimmey leads this district 
in per cent. of collections, with Agent 
Gibson, a close second. Agents Geo. 
E. Gilbert, S. BE. Gilbert and W. T. Reed 
follow in thé order named, and Asst. 
Supt. Flanagan of Chester, Pa., reports 


a more favorable condition in his ter- | 


| The Prudential Insurance Company of America 


ritory than. for sometime past. 





J. G. Walker, President 


T. Wm. Pemberton, Ist Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2@vikes 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Lonesemesonsnehresbensed OVER— $4,000,000 


Senge ipsitien testes OVER— $61,000,000 


Total Payments to Policyholders since Organization OVER—$8,500,000 








- INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED 


Any honest, capable and industri- 
OUs Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reacht The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





‘* New Policy, Liberal Provisions, 
Low Premiums, Attract Prospec- 
tive Insurers.”’ 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 






The NEW Low-Cost 
Poe=\"\ Life Insurance Policy 


nO 


of 


The Prudential 





The Greatest Success in Life Insurance! | 


We want Agents. 
We want Managers. 
We want YOU! 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, Prestdent. 


Home Office, - - NEWARK, N. J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 

fleld of action 

CONTRACTS MADE DIRECT WITH THE COMPANY 

ENDORSED AT HOME 

ASSETS..... ...... over $4,500,000.0 

HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 








KEEP POSTED By Reading 


THE EASTERN UNDERWRITER 
Each Week 


Subscription $3 Per Annum 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





BROKERAGE DEMORALIZATION. 





Under the above head the Northwest- 
ern Mutual Life in its “Field Notes” 
discussed the advisability of accepting 
business from brokers, and the effect 
of the practice upon regular agents. 

The company discontinued the cus- 
tom of accepting applications from other 
than regular agents nearly a decade 
ago, and notwithstanding this, it has 
steadily gained in volume of insurance 
written and for the past two years has 
made a larger aet increase ia insur- 
ance in force than any other company. 
Taken on its surface, this would appear 
sufficient evidence that the compaay, to 
say the least, has not beea a loser by 
the stand taken, while its agency force 
must have been a decided gainer ia 
the way of income, because if a man 
wants Northwestern insurance he must 
take it through a regular agent of the 
company. If the agent has given away 
any portion of the commissioa to a 
broker or assistant it is his own loss. 
He cannot blame the company for lack 
of adequate protection. 

The article in question is as follows: 

The following is the text of a mailing 
card sent out by the manager in a large 
city for one of the largest mutual life 
insurance companies in the world. 

“You may have at times inquiries for 
life insurance. We shall be pleased to 
have you consider this company when 
such are received. Upon request we will 
furnish all information desired, includ- 
ing rates, sample policies, ete. Will 
allow first class brokerage commissions 
for such business.” 

It is difficult to see what attraction 
the agency work of the company re- 
sponsible for the above can have for men 
of character seeking for an honorable 
and permanent occupation. If the 
laborer is worthy of his hire he is en- 
titled to protection in the employment 
of the results of his efforts. The offer 
quoted above places every regular agent 
of the company in question in compe- 
tition with every scout and piker in the 
business. His business may and will 
be taken away from him by any chance 
passer-by who‘ia the nature of the case 
cares nothing for the interest of the 
company, the applicant, or the future 
of the business, and to whom the laws, 
regulations and ethics of rebating are 
merely annoyance to be evaded. It was 
for the protection of its agents and their 
standing in their respective communi- 
tles, and for the protection of appli- 
cants and members, and the company 


as a whole, that in 1897 the Nortawest- 
ern promulgated its No-Brokerage Rule, 
which, under severe penalty, forbids the 
payment of commission to any but 
regularly authorized and licensed agents 
of the Northwestera. The practical 
working of this rule has been very satis- 
factory to all concerned. 





COMMUNITY OF INTEREST. 





(Continued from last week.) 

The local agent should also be alive 
in his opposition to hostile legislation 
affecting the business of fire underwrit- 
ing, and follow closely such bills as are 
introduced ia the legislature of the state 
where he resides, using his influence 
to prevent their enactment by appear- 
ing against them before the committe? 
to which they are assigned for hearing, 
and by interviewing the members with 
whom he is personally acquainted. 

The State and National agency as- 
sociations are doing excellent work 
along these lines, and are proving them 
selves invaluable to the companies in 
this respect, but the responsibility 
should not be left entirely to them as 
the individual agent is often in a posi- 
tion to lend valuable aid if he will but 
take the necessary time and interest in 
the matter. 

The National Association. 

Local agents throughout the country 
are greatly indebted to the National As- 
sociation of Local Fire Insurance Ag- 
ents, of which I have this year the 
honor of being president, for the mag- 
nificent work it has done during the past 
ten years in bringing the local ageat 
back to his own, in exerting their in- 
fluence to put an end to bad practices 
in fire underwriting, and in offering sug- 
gestions designed to place the entire 
business upon a higher and more digni- 
fied plane. 

The association was at first treated 
by the company managers either with 
open hostility or quiet tolerance, both 
of which feelings have long since been 
replaced by sincere admiration as the 
objects of the organization have become 
better understood, and its members have 
had the opportunity of demonstrating 
by their conservative action that it is 
their desire to work for and with the 
companies rather than ,against them. 

The company managers recognize this 
and have shown their appreciation in 
many ways, chief among which was the 
appointment in New York, a few years 
ago, of a standing Joint Conference 
Committee of six, which annually meets 
with a similar committee of the Na- 
tional Association for the discussion of 
matters of common interest. 

The company committee is composed 
of some of the brightest underwriters 
in the profession—men of the highest 
standing, whose views on all matters 
pertaining to insurance are eagerly 
sought—which is sufficient evidence 
t..at the importance of the agency move- 
ment is fully appreciated by company 
officials in general. 

In addition to the Joint Conference 
Committee to which I have just referred 
there has, during the past year, been 
established by the National Association 
of Local Fire Insurance Agents a West- 
ern Conference Committee, of which 
mr. Clarence S. Pellett of Chicago is 
at present the able chairman, and I 
would urge that The Fire Underwriters’ 
Association of the Northwest co-operate 
with that committee upon all subjects 
of mutual interest, believing that these 
two great organizations working in har- 
mony would create a power for zood 
that would make itself felt throughout 
the entire Northwest. 

In order to secure the best results in 
our business, gentlemen, and make its 
conduct really “worth while,” we must 
have co-operation between company and 
agent. Not half-hearted, selfish assist- 


ance, but real co-operation, which shal 
be, in the fullest measure, and broadest 
interpretation of the phrase, a close 
community of interest. 


H. N. KELSEY NOW PRESIDENT. 





(Continued from page 6.) 
relating to “good practices” and any 
member who may feel inclined to start 
a discord knows that the other fellow 
can go just as far as he can toward 
producing pandemonium. 

We realize that every insurance com- 
pany has the prerogative of protecting 
its interests in Minnesota and North 
Dakota, as well as in other states, bu; 
every new member of our Hallelujah 
Chorus, as soon as his voice is tested 
and he has his membership card, is 
given to understand that a very bad 
effect can be produced when the cuongre- 
gation is singing, “Old Hundred,” if 
one or two strident voices persist in 
singing “The Ninety and Nine,” and the 
offender would have to be a ventrilo- 
quist of no mean ability to conceal the 
source of the discord by any process of 
hypnotic suggestion. 

That would only be putting off the 
evil day as in the case of the young 
lady who was entertaining her beau in 
the parlor, when, without a moment's 
warning, her father, in the dining room 
adjoining, began to inhale a plate of 
soup. 

She shouted, “Father, make Johnny 
stop playing in the bath tub.” 

But Clarence was wise and went away 
whistling “I Don’t Like Your Family.” 

While our State board devotes most 
of its attention to the classic works 
of that eminent composer W. I. Fisher 
(known to the uninitiated as a rater), 
most all of us belung to another or- 
ganization which takes up the study 
of mannerchor work and band music 
of every description from up-to-date 
rag time tu the classic Egyptian cere- 
monial chant. 

Blue Goose Order. 


This Apollo Club is known to the 


outside world as the Ancient and Hon-, 


orable Order of the Blue Guoose. At its 
last meeting at Osakis, with your digni- 
fied and sedate vice-president as stage 
manager and prompter, we put on the 
Wagnerian Opera of “Flying Dutchman” 
with appropriate stage effects, bringing 
it to a climax with a grand tank scene 
and arousing the audience to a pitch 
of enthusiasm bordering on hysteria. 

This club has achieved wonderful re- 
sults along the lines of harmony. 
Though classed as amateurs there are 
many members of this organization who 
should be given great credit for their 
work and no meeting would be com- 
plete without the rendition, by a chorus 
of unsuspecting goslings, of that plain- 
tive and pathetic song, “Oh, to be Noth- 
ing, Nothing!” 

Truly the business of fire insurance 
contributes many notable examples of 
harmony and in giving you the benefi‘s 
of my research in that fertile field I am 
able to announce to you that some of 
the most common as well as the strang- 
est results are obtained from the vibra- 
tions set in motion by various insurance 
bodies. For an example, take such 
striking successes in the pursuit of 
harmony as have been reached by the 
“Mindakowis Tribe” and the “Round 
‘table Club.” Who dares doubt the prev- 
alence of harmony when they convene? 

He would be rash indeed who would 
assail the harmony of a bagpipe in the 
presence of the piper or cast aspersiuns 
on a Chinese theatre orchestra before 
a slant eyed son of a Mandarin. Ali 
that is needed to make one enjoy the 
Indian tom-tom or any other of the 
transcendent confluences emanating 
from those centers of advanced musical 
composition is a proper ancestry or the 
influence of a trip to the Orient. 

I cannot dismiss the subject of the 
Order of the Blue Goose with a mere 
flippant reference to that organization. 
It has a place in our business. The 
process of evolution is but a continuous 
answering of successive demands with 
a series of changes and improvements 
to meet those demands. 

The Order of the Blue Goose was 
conceived in a spirit of Goodfellowship 


Its birthplace and its name are details 
that may have been matters of acci 
dent. The phenomenal growth that it 
has had in three years can not have 
resulted from accident or design were 
it not in answer to an actual need that 
existed in the minds of insurance men 
of to-day; and that social order is just 
as truly a normal incident in the evo 
lution of the fire insurance business as 
were the various other organizations 
that have appeared with the develop 
ment of the business. 
“Don’t Croak.” 

When Aristophanes wrote a play call 
ed “Frogs,” he trained a chorus of 
nature-fakers to imitate their croak ana 
one may assume that the result was 
not very flattering to the frogs. In nis 
natural province of producing a musica} 
croak, the frog is without a peer, but 
a croak from a human being has nothing 
to commend it to a lover of harmony. 

Three frogs in a marsh can make a 
noise like a thousand, and one croaking 
special agent, in a field can spvil the 
effect of many a sweet strain of har- 
mony which he should rather be help 
ing than hindering. 

Don’t croak—leave that to the frogs, 
and remember that it is considered bad 
form for a frog to advertise his where 
abouts in a pond full of ganders. 

Gentlemen, the best results can be 
reached in our business by the main 
tenance of and loyalty to bodies organ 
ized for the pursuit of the best there is 
in the business; just as the best re. 
sults can be atiained by the student of 
music in listening to and joining with 
well conducted musical societies rather 
than by giving ear to those little street 
bands of Teutonic origin, generally 
made up of a yellow clarinet, a tuba and 
a bass drum; having a limited reper 
toire of the simplest compositions which 
they play by ear, to the great delight 
of the children in the dwelling districts 
where they are usually found. 

In closing let me say that it would 
ill become me to direct these faltering 
remarks at an aggregation that has 
achieved such results in the production 
of harmony as has the Fire Underwrit 
ers Association of the Northwest. Nor 
would I presume to draw comparisons 
between any organization I have men 
tioned and similar ones with which | 
have but scant acquaintance. I merely 
wish to sound the keynote of goodfel 
lowship. 

If through the medium of the special 
agents here to-day I can start a vibra- 
tion of good will and good fellowship 
sending to the various field clubs to 
which they belong a joyful noise from 
the boys in Minnesota and Dakota, | 
shall feel that I have not taxed your 
patience in vain. 

O. E. Lane, Colorado State agent of 
the Scottish Union and National Insur. 
ance Company in treating of the 
“Educational Responsibility in Under. 

writing” 
said in part: 

“If those, in our profession, whose 
opportunities for self-instruction have 
been greater than others, owe a duty 
toward the rest of us and to the future 
certainly it may lie in giving broader 
and better instruction, along lines pre 
liminary to actual experience, than can 
be had to-day. How it shall be done 
remains to be worked out by those of 
greatest wisdom in our business, but 
why not establish an expressed demand 
for this training? A demand to be 
made upon our schools and institutions 
of higher learning! Already courses 
of lectures have been made elective in 
several of the larger Eastern universi 
tles—notably marvard, Vaile, the Uni 
versity of Pennsylvania and New York 
University, but in most cases the work 
has been narrowed to the few men who 
could attend these courses, and the 
lectures, while by men eminent in the 
profession, have not, apparently, pos 
sessed the pedagogic value which would 
attach in regularly prescribed courses 
of study, parallel with the lecture work. 
When it, is possible, for men whv seek 

(Continued on page 13.) 








i, 


a 












































October 15th, 1908. THE EASTERN UNDERWRITER. G 
FIRE INSURANCE DEPARTMENT ° “alll” 
T N SSEE with the state law. Companies sub- re { eve TIT mis 
FIRE RATES IN EN E scribing thereto expected their agents 
to get the rates. In Nashville certain e 
COMMISSIONER WANTS TO KNOW. rates were established by the advisory 
bureau on a new risk. One local agen- 
Folk Addresses Company Managers ©Y cut this rate and took the entire 
Concerning the Epperson Agency line—a big one—away from all the 
of Nashville. other agents. This agency was en- f . il 
E joying a large brokerage business with because a Tire always entails 
Under late date Insurance Commis. °ther offices, but agents found that in- 
sioner Reau E. Folk, of Tennessee, aa. formation received on this exchange losses that no msurance 
dressed a communication, of which the business was sometimes being used by ; 
subjoined is a copy, to the chief officer the agent to solicit business. The company will compensate 
of each fire insurance company repre- @8ency in question also incorporated ou for 
sented in his state: and endeavored to place its stock for y 
“Recently a publication was sg in pig ee Remove the Fire hazard by 
newspapers to the effect that the anti- ie : it ikea nied aes T ° . 
compact law of this state was being Pigg ann ged gag cerned —— equipping your property 
violated, the statement having been “© * . Sea “ th 
; , *xception, discontinued exchange busi- wii 
made as a result of a report of the ©XCeption, : . 
ys : . Meg ss Ww he agency in question. No 
Grievance Committee of the Nationa] Ss With the ¢ f 2 oe, a 
Association of Fire Insurance Agents, ®°UOn Was taken by the local board, nh erna 10M 
which contained a reference to a situa. DUt individual agents acted along this Ss rinklers 
tion existing in this city. Acting upon line. The a ———s ret * ae P ANATIC 
this statement in the public press, of a ay ge — pe he ) wt WN, 
my own initiative I took up the subject , The Nashvi e — one - the (New Style Nod =e 
tor investigation, deeming it prudent for /argest agency ae cade a ae 
the protection of policyholders of this issue a policy = the risk in eee I : 
state that there should be no violation 4t less than advisory rates for the agent nsurvance 
of this law. above cited, but the state agent of the * 
“It is charged that as a consequence Company desired to issue such a policy com panies the 
of the writing through the Lula B. through the agency in ee world over 
Epperson Company of the Merchaats CUt On the advisory rate and secure 
Warehouse Association block in this the company’s consent to do so. For approve of 
city at a lower rate than the so-called this purpose it gave a second agency 
“Board” or “Advisory” rate, representa. to the said concern without the con- them 
‘ves . anies -e instituted sent of its first agent, so that the com- . 
payed gous anny smongecberat a aes pany in question is now in the position Write tous 
matter of interchange of business, and Of having appointed a second non-board about them. Philadelphia 
also that pressure has been brought agency in Nashville. 
to bear to induce companies to with- “At the request of the State Associa- 
draw from her agency and thereby tion, we took the matter up with this ee ene spas ‘ ‘ 
render it impossible for her to carry company, in an endeavor to induce it ATLANTIC CITY RETURNS. Globe & Rutgers, New York 1,438.38 
out the contract which she has made to correct the situation. But no pro- ; State of Peansylvania, Pike és 1,404.13 
as to the wholesale merchants’ ware- gress has yet beeu made, the company Premiums Collected at Famous Resort Philadelphia Undrs., a 1,368.69 
house business. claiming that it is obliged to take the by Fire Insurance Companies Dur- Equitable F. & M.,S.C.... 1,341.88 


“As stated above, deeming it prudent 
for the protection of policyholders in 
this State, I write to ask that you will 
furnish me with transcript of each and 
every letter or other document bearing 
either directly or indirectly upon these 
matters, written or sent to your com- 
pany or any of your officers, either by 
your officers, special agents or agents, 
or any other insurance company or the 
officers or agents of any other insurance 
company, any association of agents or 
association of companies or the officer 
or agent of such association, or any 
other person, firm, corporation, company 
or association, and their replies thereto 
or any other letter that you may have 
written to any of the above named per 
sons, firms. corporations, companies or 
associations, 

“I will further ask that you write me 
if you know of any steps having been 
taken by your company or any officer 
or representative thereof, or by any 
other company or its representatives, 
to induce any other company to cease 
writing, or to refuse to write the Mer- 
chants’ Warenouse block known as 
Cummins Station, at any rate other than 
the so-called “board rate,” or to induce 
any other company to withdraw from 
the ageacy of Mrs. Lula B. Epperson 
or the Lula B. Epperson Company, or 
to withdraw from any arrangement that 
such company or companies may now 
have or may have had, by which such 
company or companies now accept or 
have accepteu, either directly or indi- 
rectly, any business for Mrs. Lula B. 
Epperson or for the Lula B. Epperson 
Company. 

“IT will asx that you furnish me witi 
this information at your earliest con 
venience.” 

Statement by Grievance Committee. 

The Epperson case was thus referred 
to by the Grievance Committee of the 
National Association of Local Fire In- 
surance Agents, at the annual gather- 
ing of the organization held at St. Paul 
Ist August: 

“An advisory rating bureau was es- 
tablished in Tennessee to comply 


position it does or else be prosecuted 
under the anti-compact law of that 
state. We believe, however, the com- 
pany would be glad to correct the situa- 
tion had it not been deeply committed 
before its co-operation was sought. 
This company, of late years, has been 
a strong co-operating company and one 
of the enthusiastic supporters of the 
National association.” 


CANCELLING OFF COTTON GINS. 





Companies Afraid of the Night Rider 
Hazard, and Are Not Taking 
Chances. 





Recalling their experience with Ken- 
tucky tobacco warehouses when the 
“Society of Equity” was dangerously 
active, many fire insurance companies 
are cancelling off Southern cotton gins. 

Inspired by the example of their to- 
bacco raising brethren, a number of 
cotton planters have been galloping 
about various points in Mississippi and 
Texas, urging that cotton seed be held 
for a higher price than the present 
market figure, and threatening to bura 
the ginneries of any who may pursue a 
contrary cause. 

_As the ordinary fire hazard of a 
ginnery is sufficiently severe, under- 
writers are not so enamored of the 
business as to carry it when incendi- 
aries are abroad in the land. 





Agency Charge at Albany. 





The Norwich Union Fire has trans- 
ferred its local agency at Albany, N. Y., 
from the Public Realty Company to the 
firm of George H. Russell & Son. 





State Fire Marshal Elwell, of Mary- 
land, some days ago arrested James H. 
Lowe and George Fisher, upon the 
cuarge of setting fire to two new houses 
in Baltimore, and to several railway 
cars in the Baltimore and Ohio and 
Northern Central railroad yards. 


ing First Half of Year. 


An interesting exhibit affording, as it 
does, a pretty fair index of the manzer 
in which the different fire insurance 
companies view the conflagration haz- 
ard at Atlantic City, is presented by 
the subjoined premium returas collect- 
ed in the first half of the present year: 
Home, New York $20,598.56 
Northern, England 10,848.21 
Phenix, Brooklyn ........% 8,337.52 


Hartford, Coam. ....cccecese 7,895.32 
L. & L. & G., England ..... 7,080.30 
Firemens Fund, California .. 6,680.50 
Aetna, Connecticut ......... 5,521.06 


New Hampshire, N. H. ..... 5,441.97 
Jefferson, Philadelphia ..... 5,359.28 
Globe Under. Agency, N. Y. 5,155.53 


Sc sds sess 4,185.21 
pines 4,067.23 
3,580.08 


Westchester, N. Y. 
National, Connecticut 
Teutonia, Louisiana 
Hanover, New York 2,930.63 
Royal, England - 2,810.41 
Dutchess, New York ........ 2,804.19 
Springfield F. & M., Mass... 2,792.33 
Niagara, New York ......... ,769.19 
Albany, New York 682.94 
Sua, England ,617.94 


Fire Association, Philadelphia 2,562.00 
American Central, Missouri . 2,294.63 
London & Lancashire’....... 2,206.77 
Union, Philadelphia ........ 2,161.01 
Humbolt, Pennsylvania ..... 2,139.51 
Dixie, North Carolina ....... 2,087.59 
Ben Franklin, Pennsylvania . 2,078.98 
Western, Canada ........... 1,875.03 
Northern, New York ....... 1,868.21 
Ins. Co. of N. A., Pa. 1,791.02 
Continental, New York ..... 1,767.72 
Spring Garden, Pennsylvania 1,737.99 
Agricultural, New York .... 1,707.75 
Queen City, South Dakota .. 1,703.61 
Williamsburg City, New York 1,702.77 
Security Connecticut ....... 1,679.84 
Citizens, Missouri .......... 1,649.33 
Franklin, Pennsylvania ..... 1,596.63 
London Association, England 1,560.96 
Delaware, Pennsylvania 1,529.29 
BRM, FOGER 0 cc ccs soccecs 1,523.27 
Northwestern, Minnesota ... 1,522.69 
Glens Falls, New York ...... 1,514.61 
Southern, Louisiana ........ 1,495.63 


Hawkeye, Iowa ............. 
North State, North Carolina 
Northwestern National, Wis. 310.05 
Connecticut, Conn ,295.53 


1,534.71 
1 
1 
1 
Providence-Washington, R. I 1,268.38 
l 
1 
1 
1 


,313.50 


Norwich Union, England .... 224.15 
Ohio German, Ohio ,210.09 
National Union, Pennsylvania 161.54 
Prussian National, Germany 133.05 


Granite State, N. H. ..... 1,068.07 
Girard F. & M., Philadelphia 1,028.21 
Calumet, Illinois ........... 998.71 
Capital, New Hampshire .... 998.22 
Hamburg-Bremen, Germany . 975.83 
Union, New York ........... 964.00 
h.ichigan Commercial, Mich.. 945.73 
Millers National, Illinois .... 934.82 
Commerce, New York ....... 871.46 
German-American, N. Y. .. 866.00 
United Firemens, New York 834.60 
Walla-Walla, Washington ... 816.65 
Norfolk, Virginia ........... 713.67 
Southern National, Virginia. . 630.65 
Commonwealth ............. 617.50 
Phoenix, England .......... 563.54 
Alliance, Pennsylvania ...... 560.59 
German Alliance, New York 458.63 
German Union, Maryland 404.06 
Girard, Philadelphia ........ 379.64 
Shawnee, Kansas ........... 333.61 
Phoenix, Connecticut ....... 180.52 
Mechanics, Philadelphia .... 54.80 
Western Reserve, Ohio ..... 40.00 
Unauthorized companies .... 51,881.29 


BOE. dvds tevtdgenesannsms $244,293.10 





New England Special Agent for Cali- 
fornia. 

To supervise the New England field 
for the California Insurance Company, 
Eastern Manager Sturtevant has ap- 
pointed William W. Wadsworth, of Bos- 
ton, special agent for the territory. Mr. 
Wadsworth was formerly identified 
with the Fairfield General Agency, and 
holds excellent credentials. 

The California was admitted to Con- 
necticut last Friday. 





Pennsylvania has been added to the 
territory controlled by Whilden and 
Hancock, of New York City, for the 
Republic Underwriters of Dallas, Texas. 








Lo 


MONONGAHELA CHANGING HANDS? 





Stated Dr. Gilliford Has Disposed of His 
Stock iInterest—Controls Allegheny 
Fire Also, 





Advices from Pittsburg are to the 
effect that Dr. R. H. Gilliford, president 
of the Monongahela Insurance Company 
of that city, and one of its largest stock- 
holders has disposed of his holdings to 
a former fire insurance agent of Green- 
ville, Pa. and some friends, under an 
agreement to deliver sufficient to give 
control of the company. 

The Monongahela on June 30 of this 
year had assets aggregating $344,541; 
re-insurance reserve, $61,751, and a net 
surplus of $73,734. It has a capital of 
$200,000—4,000 shares of a par value of 
S50 


Dr. Gilliford, the organizer and presi 





dent of the Allegheny Fire, quietly pur- 
chased stuck in the Monongahela a little 
over a year ago, and secured a place 
on the directorate of the company. At 


the last annual meeting he was elected 
president, retaining also his office as 
president of the Allegheny Fire. It was 
his intention to form an underwriters 
organization, policy contracts being 
backed by the Monongahela and Al! 
legheny. With this object in view, one 
of his first moves was that of increas- 
ing the capital stock of the Monongahela 
from $175,000 to $200,000 by declaring 
a stock dividend of $25,000. 
Evidently matters did not pan 
right, as unpleasant rumors about the 


out 


condition of the Allegheny Fire got 
abroad during the early part of this 
year, and rather than make a semi- 
annual statement, the company with 
drew from New York on July first. 

Dr. Gilliford’s experience in the fire 
instirance business has not been what 
is commonly termed a “howling suc- 


cess” and it has been knowa for some 
time that he was trying to dispose of 
the Allegheny Fire by using the Monon 
gahela as ar ducement; in other words 








he wanted the purchaser of the latter 
to take the former. 

ACTION AT LAST. 
Suburban Fire Insurance Exchange 


Moves Against the Raiders—Up to 
Local Boards. 





Within the past week there has been 


a pronounced and most gratifying 
change in the attitude of the Suburban 


Fire 


hich 
VUSO 


Insurance Exchange toward the 
whacking concerns, that have been 
raiding business, and loftily disregard- 
ing all suggestions of rate co-operation. 


Local boards throughout the Ex- 
change territory have been advised that 
if they cared to reduce rates upon frame 


dwellings 


action 





ym fifty to forty cents, such 

sanctioned by the gov- 
This move will undoubt- 
yw, and should serve to check 





would be 
erning power. 
edly foll 


in larg 





measure the activity of the 
Law Union and Crown, the Shawnee 
and other free lances. 


It has likewise been suggested to the 








loyal companies in the Metropolitan 
agency offices of Hall and Henshaw, 
Newman and MacBain and Whiton and 
Merges, that they exert their influence 
to bring their erring associates into 
neé The plea of the outsiders that 
they are small fry and should therefore 
be let alone is not seriously considered, 
Experience has proven that they are 
quite large enough to create trouble. 

i Murray, a Mount Vernon 

who cut loose from the local as- 
sociation, and broadly advertised the 


fact, is back in the fold. He has had 
his experience and promises never to 
repeat it 

Complaining of the inroads made 


business by ratecutters, a lead- 
Brewsters, N. Y., under 
addressed his companies 


upon his 
ing agent at 
recent date 
in this wise: 
“T have lost, and am constantly los- 
ing a great deal of excellent annual 


business to agents and brokers writing 
In the village of Croton 


it at cut rates. 
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Falls, four miles south of here I have 
had the insurance of nearly every per- 
son but in the past few weeks I have 
lost over $250 in good annual premiums. 

“At Patterson, nine miles north of 
here I have lost nearly as much, and 
the union agent there, tells me that he 
has lost as much. I foresee that in both 
these towns I will lose all of my busi- 
ness if something is not done to pre- 
vent it. 

“The companies writing it appear to 
be the Law, Union and Crown, Shawnee, 
Ohio German, National of Pennsylvania, 
and some other small companies, but 
the people all take their policiés. 

“T believe that the 80 per cent. co- 
insurance clause on non-protected prop- 
erty is useless, and is responsible for 
more dissatisfaction in the minds of 
the people than is supposed, and when 
taken in connection with the advanced 


rates, causes such a bitter feeling 
against union companies and agents 


that they will take most any company’s 
policies without the clause and at lower 
rates. 

“IT have been in the business over 
twenty years, and never before was 
placed in a position where I could not 
defend myself in some way and now 
am forced to stand idly by anc see my 
best risks Jeave me with no way to stop 
them. This will spread to nearby towns 
very fast as the business in all of these 
small villages can be carried by the half 
dozen companies that are writing it at 
tra. ~*~ = = * 

“The depredations of these people is 
creating a condition of affairs that is 
intolerable, and I am writing this letter 
of appeal to all of my companies in 
which I request that some way be de- 
vised at once to enable me to meet this 
wholesale loss of business. 

“Hoping that you will give this your 
careful consideration, and awaiting your 
advices, I am ete.” 


LEAVES THE FIELD. 





J. M. Donald Quits Road to Represent 
Strong Agency Combination 
in Brooklyn. 





An agency change of unusual promi- 
nence was the appointment on Thursday 
last of Joseph M. Donald as agent in 
the West Brooklyn, N. Y., district for 
the German-American, Springfield F. & 
M., and the Phoenix of Hartford. 

J. P. Stark, who for years has been 
branch manager in Brooklyn for the 
German-American, will continue to be 
connected with the agency, the new ar- 
rangement having been consummated 
with his full consent. 

Lewis and Frear were the former rep- 
resentatives of the Springfield F. & M., 
while the Phoenix was in the office of 
Pendleton and Pendleton. 

An old Brooklyn boy Mr. Donald's new 
appointment brings him back to his 
early home under most flattering con- 
ditions. 

Starting as an office boy ia the New 
York City agency firm of Kirby and 
Dwight in 1887, Mr. Donald successively 
served the Alliance, Liberty, Norwich 
Union and the German-American Fire 
Insurance companies, having represent- 
ed the last named iastitution as a New 
York State special for the past six 
years. 

He has a reputation throughout the 
Empire State for square dealing taat 
should and doubtless will commend him 
to present and prospective patrons of 
his agency. 

The combined assets of the three 
companies in the office amount to nearly 
$29,000,000, with aggregate net surplus 
of about $7,000,000. With such admir-. 
able backing the agency is well able to 
handle any business offered it. 





Secretary F. D. Prentice, of the Ohio 
German Fire, of Toledo, is authority for 
the statement that the company’s net 
surplus is about $40,000, stockholders 
having contributed additional funds to 
make up that amount. 


CARBONIC ACID GAS. 





Its Displacement as a Fire Extinguisher 
Discussed—The Modernized Method 
Highly Effective. 





Perhaps no question in regard to 
modern fire fighting apparatus has re- 
ceived quite so much attention from 
the various boards of fire engineers and 
underwriters, as has the fire extinguish- 
er, and almost every day one hears it 
being discussed from scientific and 
practical standpoints. 

There seems to have arisen some 
doubt as to the usefulness of the car- 
bonic acid gas extinguishers as a reli- 
able and safe means of fighting fire; 
this has been brought about by the 
enormous loss of life and expenditure 
of money connected with the use of 
same without producing the desired re- 
sults. This has been the state of affairs 
for many years and the public has had 
to accept the inevitable, as there was 
nothing else at hand. 

But now comes a new idea in the fire 
fighting world and from present indica- 
tions it is here to stay; it has passed 
through fourteen years of dogged oppo- 
sition ,and has successfully withstood 
all attacks. 

In an interview with the inventor he 
had the following to say: 

“Carbonic machines are an utter mis- 
take, carbonic acid gas will not put out 
fire unless you put the fire into it. It 
is simply a quickly generated force, 
which forces water out of the tank if 
it is not frozen, and there is nothing 
in bi-carbonate of soda to keep water 
from freezing as any one knows, and 
its power if it has any to put out fire 
is generated and lost within the tank, 
and you mignt as well use a big drum 
or gong to put out a fire, as the sizzle 
and fizzle which comes from a carbonic 


machine.” Referring to his invention 
he says: “It is an entirely new de 
parture in extinguishing fire, being a 


genuine fire proofing solution generated 
by the fire itself the instant it comes 


in contact with flames, or a temperature , 
of 180 degrees fah.; as the oxygen is} 


absorbed by the fire any heated surface 
absorbes the fire proofiing gasses of 
this solution.” 

When asked about the number of 
machines that are on the market of a 
earbonic nature with whom he has had 
to compete for fourteen years, Mr. 
Johnston, the inventor, laughed and re 
marked that when he first put his solu- 
tion on the market he was asked: What 
chance have you got against fifty years 
of prejudice in favor of the carbonic 
extinguisher and against anything new, 
he remarked that this was an entirely 
new departure and would deliver the 
goods, he was told that one man could 
lead a horse to water but that twenty 
could not make him drink. Yes, answer 
ed Mr. Johnston, but one man can make 
a horse take a pill. When asked what 
he meant by the above he replied, a 
higher commission to the agent, the 
-best extinguisher in the world to the 
buyer and a fire department in yom 
room instead of down in the village. 





Campaign Information. 





To the North British and Mercantile 
Insurance Co. we are indebted for a 
“Political Atlas,” being a compendium 
of. facts and figures, platforms, biogra- 
phies and portraits covering the men 
and the issues of the Presidential cam- 
paign of 1908. 

We also tender thanks to the New 
York Life for a pamphlet entitled “The 
Presidents from 1789 to 1908 and a His 
tory of the White House.” 

These two giants in their respective 
branches of business show the enter- 
prise and aggressiveness which has 
formed such an important part in their 
successful histories. 





The Jersey City agency of the Cali- 
fornia Insurance Company, of San Fran- 
cisco, has been given to Muller and 
Rollfs as has also the Phoenix of Lon 
don. 
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GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
a” Ee ee 5,185,649.51 
Net Surplus...... ; 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Samuel Gans 
President 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 
Telephone 580 Spring 
Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 
Always telegraph or telephone at 

expense. 
Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 


Leopold Gans 
Vice-Pres. & Gen’! Mer 


our 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 


Excess Lines handled anywhere. 
Good connections at Lloyds, London. 


Correspondents solicited. 





Statement Jan. Ist, 1908 to Conn. 
Ins. Department 


National 


Fire Insurance Company 
of Hartford, Conn. 


Capital Stock, all Cash............ $1,000,000.00 
Funds reserved to meet 
Liabilities, Re-Insurance, Re- 


serve, Legal Standard........... 4,473,102.18 


Unsettled Losses and other 
TE PEE Lee Oe 477,202.34 
Net Surplus ever Capital and 
NR so oconcrndesaucyuaae ues 1,503,660.76 


Total Assets, January Ist, 1908, .$7,453,965.28 


FRED. S. JAMES & CO. 
Chicago - - New York 


EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
satieiniciaens Only 


Freeholders Ins. Co., Topeka, Kans. 
Travelers Fire Ins. Co., of Pine Bluff, 
Ark, ¢ 
Federal Llyods, of Chicage, BL 
See Reports of These Companies, 
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ALLEGHENY COUNTY BOARD. 





Proposed Changes in Its Constitution 
and By-laws—Opposition Ex- 
pected from Brokers. 





A special meeting of the Board of 
Fire Underwriters of ANegheny County 
was held Monday afternoon, after this 
issue of Insurance World had gone to 
press, for a discussion and considera- 
tion of the proposed new constitution 
and by-laws of the board. Before the 
meeting a bitter fight was anticipated 
over some of the proposed changes, 
which are, in many cases, far more 
drastic than prevailed in the old rules 
governing the board. Likely consider- 
able amendment will be necessary be- 
fore the new constitution and by-laws 
are adopted. 

Much opposition was anticipated from 
the broker membership, many of Class 
A and B members joining with them in 
opposition to the proposed increase in 
fees and dues. The proposed constitu- 
tion charges a registering fee for each 
broker of $100 (now $25) payable with 
the application and a further payment 
of $25 (now $10) for each and every 
year of continuous membership. It also 
provides that payment must be made 
within ten days after the first of Feb- 
ruary each year, any member failing to 
comply with this rule losing member- 
ship, restoration being possible only 
through a new registration and another 
payment of the registration fee. This 
section is far too drastic to go through 
without a struggle. Article X., of which 
the above is a part, also contains the 
unnecessary Clause, that to qualify for 
membership the applicant shall show 
his state license annually. It also pro- 
vides that failure to make settlement 
on or before the 20th of each month 
“shall be regarded as a contumacious 
refusal to submit to the authority of 
the board and shal] be punishable in the 
same manner as for violation of the 
rules or rates of the association.” Each 
broker, it also provides, shall have a 
membership card good for one year 
only, which shall be renewed only upon 
compliance with the provisions of the 
by-laws in reference to brokers. 

Article XI, Business Rules, contains 
the provision that no brokerage in ex- 
cess of 10 per cent. shall be pair or 
collected by any member of the asso- 
ciation on any risk in the state of Penn- 
sylvania, outside of the counties of 
Allegheny and Philadelphia. This ar- 
ticle also contains the following sec- 
tions: 

Section 13. Any member of this as- 
sociation who shall foster or attempt 
to foster or create any prejudice against 
this association or any member thereof, 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








SURPLUS LINES 


Ia am prepared to consider applications 
on desirable surplus line risks and 
reinsurance in any of the Eastern 
States for the United American Fire 
Insurance Company of Milwaukee. 


ALL LOSSES ADJUSTED AND PAID 
PROMPTLY FROM THIS OFFICE 


A. M. WALDRON, Eastern Gen. Agent 
Waldron Bui Iding 
426 Walnut Street - Philadelphia 























shall be punished in the same manner 
as for violation of the rates. 

Section 16. Whenever a policy or re- 
newal of insurance is written it shall 
bear upon it the follwing stamp: 

The Board of Underwriters of Alle- 
gheny County requires that all agents 
in Allegheny county shall attach the 
following notice to every policy issued 
by them:—‘“Unless the premium is paid 
on or before the 15th day of the month 
succeeding the date of issue of this 
policy it shall be canceled for non-pay- 
ment of premium. It being understood 
and agreed that this shall not in any 
way affect the condition of the policy 
or waive the right of the company to 
demand payment or cancel the policy 
at any time.” If this policy is canceled 
for non-payment of premiums as above 
noted this insurance will not be written 
again by any agent until all dues of 
earned premium upon this policy have 
been paid. The delivery of a receipted 
bill for said premium shall be conclu- 
sive evidence of the payment thereof. 
The date of payment must be noted 
upon receipted bill. 

It also provides that the following 
notice shall be sent between the 4th 
and 5th of each month to delinquents: 
“Premiums are cash and payable be- 
fore the 15th of each month following 
date of issue of policy or renewal. If 
not paid then the policy will be void.” 

Article XII., to which oppositioa will 
also be manifest, provides that no 
brokerage in excess of 15 per cen‘. 
shall be paid to any one on any manu- 
facturing risk, warehouse or storage 
risk, either buildings or contents in 
Allegheny county; and that no broker- 
age in excess of 25 per cent. shall be 
paid to any one on preferred risks. 

The membership fee of Class A and 
B members is increased in the proposed 
articles from $100 to $200. 

Another section, over which a bitter 
struggle will be waged, and which, if 
adopted, will cause the withdrawal from 
the board of several local companies 
and agencies, is tnat referring to writ- 
ing agencies. It is Article XIV. under 
the proposed by-laws. Section 2 pro- 
vides as follows: 

“No company shall have more than 
two writing agencies in the down-town 
district of Pittsburg, viz: Below Elev- 
enth street and the line of the P. C. C. 
& St. L. R. R., between the Monon- 
gahela and the Allegheny rivers. Out- 
side of this district, no company shall 
have more than six writing agents with 
in the city limits, making in all eight 
agents.” 

In many respects the proposed coa 
stitution and by-laws are far more dras- 
tic than held under the old rules of 
the board, and, if adopted as presented, 
will likely cause the withdrawal of sev- 
eral prominent companies, and in conse- 
quence, the opening of Allegheny county 
as regards rates. 

The committee which had charge of 
the composition of the new constitutioa 
and by-laws is comprised as follows: 
D. F. Collingwood, Joseph H. Gordon, 
Thomas D. Keller and J. A. Alex- 
ander.—“Insurance World.” 

The changes will be reviewed by the 
Eastern Union members before their fi- 
nal adoption. A special committee of 
five, of the Union was appointed some 
months ago to deal with Allegheny 
County matters. 





REFUSED TO SANCTION CUT. 





District Committee Disapproves Action 
of Meadville, Pa., Agents in Nam- 
ing Competitive Rate Committee. 

. 





Following a meeting of the Crawford 
County (Pa.) District Committee of the 
Underwriters Association of the Middle 
Department, it was unanimously agreed 
to disapprove the action of the Mead- 
ville, Pa., local agents in nominating a 
competitive rate committee, and all as- 
sociation companies were urged to stand 
by regulation tariffs and practices. 

The action of the Meadville agents 
was taken to meet the severe competi- 
tion of outside companies. 


1] 


The betes Fire Insurance Sentoane 
of America. 


T. W. LETTON DEAD. 





Wideiy Known Company Manager Dies | 
at Chicago—Underwriters Pay 
Tribute to His Memory. 





Death claimed Theodore W. Letton, 
United States manager of the Prussian 
Nationa] Insurance Company, of Stettin, | 
Germany, at his home in Chicago on 
Thursday last. He had been a severe 
sufferer from kidney trouble for some 
time, and his death was not unlooked 
for. Funeral services were held at his 
late residence on Kimbark avenue on 
the 11th inst., this pall bearers being: 





Western managers, E. G. Halle, Ger- WM. B. CLARK, President. 
mania Fire; J. J. McDonald, Connecti- W. H. King, Vice-President. 

cut; Peter D. McGregor, Queen; John Henry E. Rees, Secretary. 
Marshall, Fireman’s Fund and George Assistant Secretaries 


W. Blossom, National Fire, 


-N.W . E. J. Sloan, 

To pay special tribute to the memory : N. Williams Guy E. Be At 

of Mr. Letton, Chicago underwriters © 8. Allen, a ree 
met in the local board rooms on Fri- W. F. Whittelsey, Jr., ‘‘ Marine” 


day. Appreciative remarks were made 
by a number of department officers and 
prominent local agents. 

A native of Iowa, where he was born 
in 1840, Mr. Letton served honorably 
in the Civil War for three years. In 
1871 he entered the fire insurance busi- 
ness, continuing successfully to follow 
it until his death. His appointment as 
United States manager of the Prussian 
National occurred in 1891, when the 
company entered this country. 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 


Probable Successor. 


Harold W. Letton, at present assist- 
ant United States manager of the Prus- 
sian National, will undoubtedly succeed 
his late father as general manager of 
the corporation here. 


Born in 1875 young Mr. Letton, after 
graduating from Yale University and/| — 
the- Harvard Law School entered the 
service of the Prussian National] in 
1903. He has displayed marked ability 
as an underwriter, and it is generally 
conceded, is quite competent to direct 
the affairs of the German company in 
the United States. 

John Rice, manager of the General 
Adjustment Bureau at Baltimore, is a 
son-in-law of the late Mr. Letton. 











JOHN C. PAIGE CO. 
INSURANCE 
5 KILBY ST. BOSTON, MASS, 


























SURPLUS LINES. LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business o ynly through our « 
fice. Immediate binders given; 10 per cent. commission paid. 
formation; also a list of a few represented companies and the 


Send us full in- 


amounts thev 


carry. A warranty will be required in some one of the companies mentioned 
below: 

Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, Firemens Fund Insurance Company, 


German American InsuranceCompany, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashire Insurance Company, National Insurance 
Company, Northern Assurance Company, North British & Mercantile Insurance 
Company, Insurance Company of North America, Phoenix Insurance Company, 
Royal Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 
Office. 


We invite Your Patronage and Promise Careful Attention to Your Jaterest. 


MARSH & McLENNAN, 


Tandon Office, 123 Bishopsgate Street 
New York Office. 54 William st Chicago Office. 159 La Salle 


Street 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSB 'RG UNDEPWRITERS, of Penrsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 


100 WILLIAM STREET - - - - 








New York 





12 


THE EASTERN 


UNDERWRITER. October 15th, 1908. 








AUTOMOBILE PATROL. 





Fine New Wagon of Newark Salvage 
Corps Goes Into Service—Housed 
in Remodeled Quarters. 

After an absence therefrom of over 
six months, the Newark (N. J.) Salvage 
Corps is again installed at its old head- 
quarters, 227 Washington street. : 
The former structure having been 
destroyed by fire, the present building 
is wholly new, and is admirably adapt- 
ed to the purpose for which it is in- 
tended. Four stories high it is built 

of brick with stone facings. 

Replacing the horse patrol wagon is 
a speedy automobile, from which great 


while no one gives much thought to 
these losses, the same amount, lost in 
the general channels of trade, brings 
about a panic. If the capital wasted by 
fire every year in the United States, or 
even a considerable part of it, could be 
saved, I believe such a thing as a panic 
would be impossible, yet almost noth- 
ing is done to minimize this tremendous 
loss of property by fire.” 


During the past month the fire loss 
of Chattanooga, Tenn., amounted to 
$3,154, $1,025 being on coatents and 
the balance on buildings. The aggre- 
gate insurance involved was $94,700. 











AUTOMOBILE PATROL WAGON ' 


of Newark, N. J. 


, Salvage Corps. 





things are expected. It is a bU-lhorse 
power, 4-cylinder Locomobile. Tae 
equipment consists of 24 covers (12xi8 
feet), 2 eizht-gallon extinguishers, axes 
dvor-openers, ladders, life-naet, and var: 
ous other tools for preventing damag 
by fire or water. The crew consists oO! 
seven privates and a captain. Fully 
equipped the automobile weighs 7,000 
pounds. It has been thoroughly tested 
and the patrolmea made tamiliar with 
its operation. 

Captain Henry S. Martin, the truste 
commander of the corps has been in 
its service since 1879, and is one ow: 
the most competent men in his positicn 
in the entire country. 

PANICS AND FIRE LOSSES. 
Decrease in Trade and Railroad Earn 
ings Min mized by Continuous 
Annual Waste. 

An interesting comparison was made 
last week by a prominent fire under- 
writer of Columbus, O., of the losses in- 
curred in the United States by the re- 
cent panic and the yearly fire losses of 
the country. The estimate he made of 
fire losses probably is far too low, but 
the comparison is interesting as show- 
ing the matier of fact view taken by 
the general public of the annual fire 

waste. 

Several fire insurance’ men were dis- 
cussing financial conditions, and one 
remarked he had seen it stated in a fi- 
nancial paper that the losses by the 
panic and the decrease in railroad earn- 
ings amounted to about $200,000,000. 
“It is about equal to the fire losses of 
the United States last year,” he said, 
“as known through reports of losses ad- 
justed by the insurance companies. 
The entire losses by fire and the indi- 
rect losses through the throwing of 
men and women out of work, like the 
similar effects of the panic, are un- 
known, but the panic losses are only 
for one year, while the millions of fire 
losses go on year after year. The effect 
of the panic is almost over, but there 
is no indication that the fire losses of 
this year will be any less than those 
of 1907. 

“Loss of capital by fire is total, but 





CAPTAIN HENRY S. MARTIN, 
Commander Newark Sa!vege Corps. 


FIRE LOSS FOR 1908. 





The estimated loss by fire in the 
United States and Canada in the month 
of September according to the Journal 
of Commerce was $21,431,400. 

A comparison for the first nine 
months of 1907 and 1908 is as follows: 
1907. 1908. 
$24,064,900 $29,582,000 
19,876,600 18,489,700 


January 
February 


ere 20,559,700 16,723,300 
nee 21,925,900 26,009,000 
es eee 16,286,301 15,181,150 
June ........  14,765,00( 19,512,000 
5 ee eee 18,240,150 15,323,750 
August 20,248,000 23,123,000 


September 11,440,406 21,431,400 





Totals $167,406,950  $186,035,900 

The total for the first nine months 
of 1906, including $292,501,150 for April, 
the month of the San Francisco disas- 
ter, was $410,587,750. 





W. J. Wilson of San Francisco, suc- 
ceeds C. B. Sloan, as California gen- 
eral agent of the Dubuque Fire and Ma- 
rine, of Iowa. 


Now Writing Multiple Lines. 








| | $112,000,000 
Besides issuing all forms of personal a 

accident, employees and public liability 
insurance, agents of the Aetna Life are 
now equipped to write througo the 
Aetna Accident and Liability Company 


Paid in Fire Losses 
in the United States alone during 








these additional lines of iasurance: 60 YEARS 
Burglary, plate-glass, automobile col 
lision, automobile property dama and 

a BY THE 


teams property damage. | 





LIVERPOOL 
AND T.ONDON 
AND GLOBE 


Insurance Company. 


September Fire Loss. 





According to the figures of the “Jour- | 
nal of Commerce and Commerciai | 
Bulletia,” the fire losses of the country 
in the month of September reached the 
enormous total of $21,431,000, or fully | 
$10,000,000 more than was experienced 
in the same period of the previous year. 





ASSETS U. S. BRANCH, 


eS ee Se ee et $12,560,211. 
j The National Surety Company of New NET SURPLDUS, 
York, and the Aetna Indemnity Com- $4,421,815. 


pany of Hartford, are now parties to the 
New York City prompt premium collec- 
tion agreement. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 








The Aetna Indemnity Compaay has 
appointed Charles H. Phillips, its agent 





at Syracuse, N. Y., fer all lines. 





FARMERS’ 
FIRE INSURANCE 


COMPANY 


YORK, PENNSYLVANIA. 


Ins. Co. of America 
JEW Yor. 








SN 6 ian ss oawice ‘ ... $1,106,279 
EE ci Sdeceks canes $488,712 New York Toronto 
London Chicago 
W.H. MIER, President * 
E. K. McCONKEY, McLean Stinson & Co. 
Secretary and Treasurer LIMITED 





| SURPLUS LINE UNDERWRITERS 
43 CEDAR STREET 
New York 
Telephone 264 John 


Direct Connection at London Lloyds 


BRITISH AMERICA 
ASSURANCE CO. 


FIRE AND MARINE | 





Head Office: Toronto, Conate! 





UNITED STATES BRANCH 


January 1, 1908. 
CS er eee . ++» $1,545,433 
os ee, he SP rere $481,771 
HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 


INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Iil. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 











W. B. MEIKLE, Gen. Mgr | 





IN CASE OF FIRE 


could you prepare anything like an accurate valuation of your property with verifi 

plans and specifications of your buildings? Most insurance companies. Reon Rak ap 
similar request in their policies. We have appraised some of the largest plants in the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Pub''c Appraisers, 159 La Salle Street, CHICACO. 








J. D. PICKARD, seoresenisive, 27 William Street, NEW YORK 








Organized 1882 


SOUTHERN 


insurance Co. 
New Orleans, La. 


Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 


CIE, htiiikc éthe ceacotusearesccooondl $200,000 Sec pepe cnc witccasdevsnns $200,000 
I itiik avbiee ans eeeiwcsusns cesseese 602,901 eae sie baeinds . 893,312 
Be ID, wisi a ccnssgeecreniaccecte 31,251 EE es 90,823 


ROBERT DICKSON, President R. D. TWEEDDALE, Ass’t Sec. 
EXECUTIVE OFFICES; 
84 WILLIAM ST; NEW YORK 
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H. N. KELSEY NOW PRESIDENT. 





(Continued from page 8.) 

entry of our calling with a desire to 
be as fully prepared for its duties, as 
is practicable, without working experi- 
ence, to generally enjoy such immedi 
ately useful instruction as is afforded 
the members of the Fire Insurance Club 
of Chicago, a valuable step will have 
been taken. 

“T realize, fully, that very often one: 
who imagines he has instruction to im- 
part in matters of wide interest and 
great importance, may thank his stars 
if he escapes with a whole skia, but 
should it not be a work for this associa- 
tion to inject elasticity into all valuable 
insurance libraries, such as we possess, 
looking toward a greater opportunity 
for this character of education among 
our Own members? 

“If there is any responsibility in this 
matter, part of it is with those of us 
now active in the business, and when 
any wrong statement is made, whethe: 
in public or in ordinary business inter- 
course, and is well received—at least 
not refuted—we should see to it that 
the matter does not rest, that light is 
thrown upon it, that it be thought over, 
discussed, so that after a time, depend 
ing upon the intricacy of the problem 
every one will come to understand that 
which a clear head saw at once. This 
kind of education is a duty with us, in 
this association. 


“To acquire a complete knowledze of 
underwriting, in the broadest sense of 
the term, may be said to constitute the 
aim of all our educational efforts, and 
since it is true, that the goal for most 
of us is a distant one, we must be con 
tent to trim a course that is as near 
right as present conditions will allow 
having constantly in mind the fact that 
experience is the fruit of life, rather 
than a method of education; that it 
is the looking glass by which we dress 
the wounds of our mistakes, and that 
we owe to ourselves and our profession 
every reasonable precaution against a 
repetition of the same mistake—not in 
dividually—but collectively, so that the 
business may have less and less need 
for internal streagthening in the equip 
ment of its members, and may afford 
new-comers a reasonable chance to 
profit by the experience already 
gained.’* 

“Individualism in Fire Insurance.” 

Selecting the above title for his ad- 
dress Raynolds Barnum, of Kansas 
City, State agent in Missouri for the 
Agricultural Insurance Company, after 
asserting that “there never was a time 
since fire insurance became such an 
important factor in the business world 
that individualism was so necessary” 
as it is at the present day, gave a series 

I cogent reasons to support the declar- 
ition. 

From 
these 


its 


Mr. Barnum’'s address we cull 
extracts: 
“In order to be 
it is absolutely 
confidence of 


a successful field man 
necessary to have the 
your company, your fel- 


low-field men and your agents, and the 
only way to gain this is to deal fair 
and square. How often our fellow- 
special agents, while in fact our com- 


petitors, have been proven our helpers 
as well! How many times has it come 
to the knowledge of each of us that 
a fellow-special has spoken well of us 
to our agent, perhaps before our first 
visit to his agency; do you suppose that 
does us any harm? No! The agent 
will be prepared to meet us more than 
half way and the rest is up to us. 
“Striving as hard as we must to hold 
our premiums up and make that annual 
gain we are, if we are not careful, apt 
to yield to temptation and do something 
not in accordance with the ethics of 
our business (if the opportunity pre- 
sents itself), in order to secure some 
additional premiums; but, not having 
taken advantage of this opportunity ,how 
much better we feel when we meet our 
fellow-special who would otherwise have 
lost the business. Commercial _in- 


tegrity, honesty and square dealing are 
the real foundation of any permanently 
successful business, and it is most im- 
portant that fire underwriters should 
carefuly guard their personal and busi- 
ness honor. 


“As an example of the honesty and 
uprightness of the fire insurance men 
of this country, it is only necessary to 
remember the heroic fight made and 
won by that honorable institution, 
which was so badly crippled by the San 
Francisco disaster! Do you suppose for 
one moment that that company would 
have been alive and flourishing to-day 
if its competitors hadn’t been upright 
and just? There probably is not a field 
man in the country who could not have 
secured some temporary gain in bus’- 
ness by a word or two to some uncer- 
tain and worried agent, but how very. 
very few succumbed to this temptation! 

“In the adjustment of losses the ad- 
juster and the company should always 
strive to give the honest claimant the 
square deal,, not taking advantage of 
him simply because some minor condi- 
tions of the policy have not been com- 
plied with. Fortunately, the great ma- 
jority of the companies do not sanction 
anything but a liberal interpretation 
of their policies, and as a result, a very 
small percentage of fire insurance 
claims ever reach the courts for adjudi- 
cation. 

“A special agent must study the busi- 
ness and the more book learning he 
has on the subject the better eauipped 
is he, but he must acquire his real 
knowledge on the ground. Speaking of 
book learnfng reminds me of the storv 
of the young lawyer, who was trying 
his first case in court, and, upon exam- 
ining the witness, asked the question, 
‘What position, if any, did the prisoner 
assume when he fired the shot?’ 

“T have known field men, who did 
not even subscribe to an insurance 
journal. What a mistake this is, when 
there are so many worthy and helpful 
papers published to-day within the 
reach of us all. It is a field man’s duty, 
and should be his pleasure, to utilize 
his many spare moments in keenving 
abreast of the times and perfecting him- 
self in his profession. Think of the 
many hours we must idle away waiting 
for late trains, etc., and what a pity it 
is to waste this valuable time when it 
could be put to such good use!” 

. = . 

“While the local agents’ association 
is wrestling with the commission ques 
tion, double headers, uniform report 
blanks, etc., we field men are all of 
us wrestling with the mighty task of 
keeping our business up and our loss?s 
down, but, in our zeal, let us not lose 
signt of the square deal. 

“Steer a straight course; let the other 
fellow do the dodging. You'll always 
find the world willing to step aside for 
a man who knows where he’s going!” 

“NEW GOSPEL OF PUBLICITY.” 

Of unusual merit was the address of 
W. N. Johnson, of Erie, Pa., assistant 
Western general agent of the Insurance 
Company of North America and the 
Philadelphia Underwriters. Selecting 
as his topic “The New Gospel of Pul 
licity” Mr. Johnson said in part: 

“In looking over the proceedings of 
the Fire Underwriters’ Association of 
the Northwest from year to year you 
will find the oft-recurring refrain, Edu 
cate the Public, showing conclusively 
that for many years there has been a 
feeling among its members which has 
erystalized into this epigrammatic ex- 
pression of the belief that there was 
something concerning which it was 
necessary that the public should be en.- 
lightened and that that “something”’ 
was and is fire insurance. It is useless 
to deny the fact that there is necessity 
for such education and it would be 
worse than folly to ignore it. Look at 
the situation to-day in the nineteen 
states and territories comprised within 
the jurisdiction of what is known to us 
as the Northwestern fleld. In seven 


states the form of our policy contract 
is prescribed by law; 
ed policy law is upon the statute books; 
in seven the use of the co-insurance 
clause is prohibited by law; in eleven 


the anti-compact law paralyzes our ef. | 


forts to improve the character of risks 
or to reduce the fire hazard. To-day 
more than ever, the attitude of the 
public, the legislatures and the courts 
is one of unreasoning hostility, much 
of which we have, unconsciously, in- 
vited. We have estranged the public 
through our rate-making methods and 
policy form requirements, because we 
have not thought it worth while to ex 
plain to policyholders the impelling 


reasons, so plain to us, for demanding 
the rates and forms which were s0 
vital to the very existence of the com 


panies we represented and so essential 
to the security of the policyholders 
themselves. In the face of unfriendly 
and unjust criticism, burdensome and 
inimical legislatlon, we have remained 
persistently silent. At every session of 
every legislature we have been singled 
out for all of the contumely and abuse 
which honest but misinformed legislat- 
ors could heap upon the “Great Insur 
ance Trust,” and have been made the 
target for anti-trust legislation when 
ever and wherever a legislature con 
vened. Uncomplaininzg and 
single word of indignant protest we 
have, by our own action, induced the 
legislators and their constituents to 
honestly believe us guilty of everything 


charged against us. Even in_ the 
“Courts of Justice,” where we have a 
right to feel that we stand equal be- 


fore the law, whenever we have had the 
hardihood to contest some flagrantly 
fraudulent claim, we have not had th: 
courage to fight the claim on its merits 
but have depended upon technical de 
fenses alone, until we can no longer 
rely upon the precedents established 
by a long line of decisions in other ac- 
tions involving like questions, because 
the courts, believing our defenses lack 
ing in equity and justice, have gone out 
of their way to establish a new line of 
decisions which destroy the boasted 
symmetry of the law and apply solels 


and only to fire insurance contracts 
Under these conditions what wonder is 
there that the refrain has become per 
sistent—“Educate the Public’? 

(To be concluded next week.) 


in eleven the valu- | 
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A cCooD PROPOSITION! 


THE EASTERN UNDERWRITER 
105 WILLIAM ST., NEW YORK CITY 


Price 33 Per Annum 





‘Fruit of Experience 
| Royal Union Mutual Life 





“THE COMPANY WITH THE PYRAMID” 
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1,659.157.79 


|NEWHAMPSHIRE 


2,581.21046 | 624,347.45 \ 


) FIRE INSURANCE Co. 


83.86 









323,479.81 
360,138 69 

















3 
7 eWIANCHES E 

















| 1.193 J 

| [3,911,743 34 1.199.685.4909 \ 
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[__4.500,404.12 322,978.14 \ 





TOTAL LIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $2,422,978.14 7 











Northern Assurance Co. 


OF LONDON, ENG. 





U. S. Statement as of Jan. 1, 1908. 
Aimitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S $1,335,195 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





AGENTS AND OTHERS INTER- 
ESTED SHOULD READ 


‘*Sample Slices 


FROM THE 
” 


Insurance Co. 
DES MOINES, IOWA 





THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., 


$2.550 000.00 


PITTSBURG, PA. 











THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE 00. BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins. Oo., Inc. 1850 $566,779 
Nassau Fire Ins. Co., Inc. 1852... -.+» 748,381 
Peter Cooper Fire Ins. Co., Inc. 1853..... 431,906 
National Lumber Ins. ©»., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Oo., Inc. 1906........ 533,362 

(Where not loeally represented) 
FOR NEW YORK CITY 
AACHES & MUNICH FIRE ims. co. 
ALLEMANIA FIRE INS. CO. 
JEFFERSON FIRE INS. 00. 
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SURETY HAPPENINGS 








ENTERING THE SURETY FIELD 


THE OCEAN ACCIDENT’S LATEST. 








British Company to Write Fidelity 
Business and Also Plate Glass 
Insurance. 





To the several casualty lines which 
it is now writing in this country the 
Ocean Accident and Guarantee Cor- 
poration of London, will shortly add 
suretyship and plate-glass insurance. 
The company now issues personal ac- 
cident, burglary, credit, health, general 
liability and steam boiler insurance 
policies. 

The Ocean Accident has total assets 
of $3,309,790, and a surplus of $1,262, 
704. Conservatively managed the ob- 
servance by the corporation of proper 
rates and practices may confidently be 
counted upon. 





TO REMAIN WITH COMPANY. 


Staff of Philadelphia Casualty Entirely 
Loyal to the New President. 
Statement by Tillinghast. 

Under Tuesday’s date, H. W. Tillin- 
zhast, superintendent of the personal ac- 
‘ent and health department of the 


Philadelphia Casualty Cuneain: advis- 
ed us as follows: 

“It has only just been brought to my 
attention that someone has circulated 
the story that I am going to leave the 
services of The Philadelphia Casualty 
Company and connect myself with some 
other company. I am taking the lib- 
erty of addressing this letter to you to 
ask if you will not kindly mention in 
your valuable journal the incorrectness 
of this report, as I shall continue to 
devote my entire time and energies to 
the interests of tne Philadelphia Cas- 
ualty Company as heretofore. 

“I might further say that all of the 
staff of The Philadelphia Casualty 
Company are going to remain with 
them and like myself be loyal to the 
company’s interests ana have no inten- 
tion of serving any other interests than 
those of The Philadelphia Casualty 
Company; and that we, one and all, 
are going to put our shoulders to the 
wheel to build up a splendid business 
for this company, any statement made 
to the contrary notwithstanding.” 





Reaffirms its Endorsement of Sole 
Agencies. 


While reaffirming its endorsement of 
the sole agency plan the Kansas City 
Underwriters Association, yet admits 
the force of established relations and 
has appointed a special committee to 
draft a compromise arrangement. 


MAKES CASUALTY CONNECTION. 


Southern Life of Fayetteville Takes | 
Over Columbia Institution—Com- 
panies Operated Jointly. 





Final arrangements have just been 


made whereby the Sterling Casualty | 
Company of Columbia, S. C., organized | 


to do a general casualty business, will 


become the Accident, Health and Lia- | 


bility Department of the Southern Life 
Insurance Company of Fayetteville, N. 
C. Offices have been opened at Col- 


umbia through which Accident and} 


Health policies are now being issued 


and it is proposed to begin the writing | 


of Liability Insurance in the near 
future. 


The charter of the Southern Life pro- | 


vides for the writing of life, health, 
accident and various casualty and sur- 


ety branches. The Seminoie Securities 


Company organized the Sterling Cas- | 


ualty Company and among the trustees 
of the latter institution are: W. A. 
Clark, president of the Carolina Na- 
tional Bank, Governor Wiley Jones, 
president of the Palmetto National Bank 
and T. S. Bryan, a well-known pub- 
lisher and business man of Columbia. 
These parties recently acquired through 


subscription to the treasury stock of 
the Southern Life a substantial inter- 


est in the holdings of the latter com- 
pany and decided to open and push 
energetically the 











According to the report submitted to 
American Bankers Association by 
the Pinkerton Detective Agency, bank 
robberies in the year ended September 
1 resulted in a loss to banks of $129, 
004.49, while hold-up robberies in the 
same time entailed losses to banks ag- 
gregating $25,027.45. In all there wer: 
eighty-nine bank burglaries and ten 
hold-ups. 

In the number of burglaries, Minne 
sota leads with 12, while Oklahoma has 
8, Missouri 6, Kansas 6, and South Da- 
kota 4. Of the hold-ups, Kansas and 
Oxlahoma are tied with 2 each. The 
greatest loss was in Missouri, where 
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GLARLTE: 


burglars got a total of $32,082.17, while 
Minnesota banks yielded $21,830.97 in 
booty. 

During the year the agency learned 
of eleven contemplated attacks upon 
banks which are members of the asso 
ciation, and by giving advance informa- 
tion frustrated all of them. 

Steps taken by the association to put 
bank robberies committed with the as- 
sistance of dynamite or other high ex- 
plosives in a class by themselves and 
to punish offenders with extremely 8e- 
vere penalties have resulted in the pas- 
sage of laws by seven states which pre- 
scribe jail sentences of from fifteen to 
forty years and in one state, Nebraska 
the limit is life imprisonment. During 


Ex (IL 
TEPER [22 CS ty ye ks LICE. 


NW BANKS NO Fe BANKERS ASSOCIA. 
LOCATION QFICES OF PINAERT ONE NATIONAL RETECTIVE AGENCY. 


@ INDICATES 


ASSOCIATION. 
Z7Q2N = PINDICATES 


the year since the passage of these laws 
not one burglary was committed against 


bannas in either Maryland or Nebraska. 


At the end of the year covered in 
the report there had been ninety-five 


alleged forgers either convicted, sen- | 
tenced or awaiting trial for crimes 


against banks. Two banda, the report 
says, operated extensively in New York. 
One made a practice of stealing checks 


from mail boxes erasing the name of 
the payees and inserting the names of 
The other made pur- 
requested | 
checks for smaller amounts as change 
and used these checks as modes to 
forge checks for larger amounts. — “New | 


fictitious payees. 
chases from merchants, 


York Herald.” 


various branches of | 


| ESTABLISHED 1856 


NORWICH 4% LONDON 


Accident Insurance Association 


of Norwich, England 


"Liability 
and 

Insurance 

PAYNE & RAMSEY, Inc. 


GENERAL AGENTS 
NEW YORK CITY OFFICE 
1 LIBERTY STREET 


Accident Health 





METROPOLITAN 
Surety Company 


| 
| 


HOME OFFICE: 
38 Park Row, --- New York City, 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary 











acCDINT INSU panics COMPIN 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem 
290-292 Broadway, New York ’ 





THE EMPIRE STATE 
‘SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


| Surety and Fidelity Bonds, Liability, Burglary, 
| Plate Glass, Boiler, Personal Accident and 
Health Insurance. 
OFFICERS: 
| WM. M. TOMLINS Jr., President. 
| MOSES MAY, WILLARD P. REID 
| WALTER J. MOORE, R. 8. KEELOR, M. D. 
| Viee-Presidents, 
Daniel Stewart, Seeretary. Alfred J. Hodson, Avs’t See’y- 
Warrel 8S. Panghborn, Treasurer. Hugo Hirsh, Gen’! Counsel 


| New York Office, :: 84 William St. 
| Brooklyn Office, - 192 Montague St. 


| 











PHILADELPHIA 
CASUALTY Co. 


WALTER LE MAR TALBOT 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 








New York City Office 
84 WILLIAM STREET 
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insurance transacted by the Sterling 
Casualty. The trustees of the latter 
company will remain and co-operate 
with the officers of the life company in 
the installation of new branches. 
Demand For Agencies. 

In speaking of the merger of inter- 
est a prominent official of the Southern 
Life says: ; 

“Already applications for agencies 
from prominent casualty managers 
throughout the South express a lively 
degree of interest in the transaction 
and a desire for the representation in 
their several communities. The Ster 
ling Casualty planned to have a capital 
of $100,000 and a surplus of $50,000, 
considered by some insufficient for the 
proper consummation of its plana. 

“As a result of the transaction re- 
certly made the Southern Life will 
offer to the public a capital now in- 
creased to $275,000, with additional net 
surplus of $150,000 thus offering larger 
facilities and in addition the prestige 
of the company’s standing, the advaat 
of its agency organization and 
economy of an established managemeat. 

Increase in Price of Stock. 

“The stockholders of the Southern 
Life have authorized the sale of its 
treasury stock up to $500,000, the char- 
ter limit. Subscriptions have been 
made rapidly by capitalists and busi- 
ness men and the price of the stock has 
now been advanced to $150 per share 
par value $50, with every prospect of 
increase in the near future. 

“The company will extend its busi- 
ness rapidly and proposes to issue a 
full line of new policies on the three 
and one-half per cent. reserved basis, 
valuing on the modified preliminary 
term plan in accordance with the recom. 
mendation of the Insurance Commia- 
sioners Committee of Fifteen. Among 
the new contracts will be attractive 
coupon bond policies and health and 
accident features carried through the 
company’s own accident department.” 

It is the intention to enter the Cas 
ualty Department in the various states 
n which the life company does business. 


ages 





Entertained by E. B. Quackenbush. 





A number of officers and members of 
the Seventh Regiment, N. G. S., N. Y., 
were entertained at dinner in Bretton 
Hall, this city, one evening last week 
by Edwin B. Quackenbush, chairman of 
the membership committee of Company 


THE EASTERN UNDERWRITER. 
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F. Mr. Quackenbush when not attend- | 
ing to military duties is actively pro- 
claiming the virtues of the Ocean Acci- 
dent and Guarantee, of which sterling 
company he is executive ageat in New 
York City. He is a pronounced success 
in both connections. 


For Texas, Indiana, 





Makes Good Appointment. 





The Ocean Accident and Guarantee 
Corporation has appointed Milo E. 
Evans as its manager for Northern 
Ohio, excluding the city of Cleveland, 
succeeding P. W. Ward, recently re 
signed. A manager for Cleveland will 
be announced shortly. 

Mr. Evans was formerly connected 


and policies, 


MASONIC 





Managers and Agents Wanted 


Nebraska, Washington, Oregon, Idaho and Utah. 


Renewal Commissions, attractive agency contracts 


WESTERN LIFE INDEMNITY COMPANY 


GEO. M. MOULTON, President 


Pennsylvania, Illinois, Michigan, 


TEMPLE, CHI _AGO 
W. B. MUSSELMAN, Sup’t of Agencies 








with the Cleveland office of the Fidel- 
ity and Casualty Co. and is regarded as 
a good man for the position. 





“Unlimited Health Policy.” 





Within a few days the Aetna Life Head Office 
Insurance Company will place upon the 
market a new contract which it calls CHI Cc AGO 


the “Unlimited Health Policy.” One 
feature of the contract is that full bene- 
fit is paid during the period the assured 
is absent from business through illness 
whether he be confined to bed or not, 
while graded benefits are allowed for 
past time absence. 


A. W. MASTERS 
Gen’! Manager 


Liability, Accident, 
Health and Credit 





General Agents in Florida. 





LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


F. J. Walters 
Kesident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mers., 
New England 


Established 1869. 











Having been licensed in Florida the | 
Empire State t irety Company of New 
York, has appointed Philip Frank, of 
Jacksonville, general agent in the 
State for bonding and burglary lines, 
and J. W. Gallard, of the same city, 





general agent for the personal accident Home Office, 
and all other casualty lines. 
DA ee A CCII ENT 
bs, ) 
a AND HEALTH 





Young surety underwriter of charac- 
ter and ability. Must be competent to 
appoint and instruct local agents, adjust 
minor losses and perform special work. 


Daniel D. Whitney, Vice-Pres. 
RELIABLE AND 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Of the Most Approved Forms 
EUGENE i. WINSLOW, President 


Tae 


47 CEDAR STREET. 
Chartered 1874 


POLICIES 


8. Wm. Burton, Sec Alonzo G. Brooks, Ass‘t Sec 
ENERGETIC AGENTS WANTED, 








Fine opening to right man. Address 
giving insurance history, “Confidence” 





A. B., care Eastern Underwriter, 105 THE BEST RESULTS 
William St., New York City. are obtained 





Competent surety underwriter and 
business-getter. Man competent to han- 
die the metropolitan office of a progres 
sive company. R., care Eastern Under 
writer, 105 William St., New York City. | 


because they have the Greatest 
accident and health insurance. 
f you would share in the pr 





1208 Michigan Avenue 


H. G. B. ALEXANDER, President and General 


by agents who represent the 


CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 


Variety of the Most Attractive jolicies of 


ysperity of Continental representatives, addres 
Manager 
Chicago, Illinois 








T. J. FALVEY, President 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 





JOHN T. BURNETT, Secretary 


Assets........ 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Capital and Surplus biti ianahans 
Losses paid to January |, 1908..26,629,131.90 


veceseesseeceeseee G7,537,429.91 
2,013,400.24 





New York Office, 27 Pine St. 


BALLARD McCALL, Resident Vice-President 


SURETY BONDS 
AND 


BURGLARY INSURANCE 








THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 
516 Spruce St. 





Home Office, - - 


L. A. WATRES, President 
Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 


JOS. A. SINN, Mgr. Surety Dept. J. H. LAW, Secretary 


NEW YORK OFFICE; 84 William St. 





This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians 
Liability and Bonded Attorneys’ List. 


..... OFFICERS.... 
GEORGE F. SEWARD, President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 














THE FRANKFORT 


MARINE, ACCIDENT AND PLATE GLASS 


INSURANCE CoO. 


T-ON-THE-MAIN 
a iailininaiamaainaa ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 


CERMANY 


TRUSTEES: 
RicHARD DELAFIELD, Pres. of National Park Bank 
Ernst THALMANN, of Ladenburg, Thalmann & © 
STUYVESANT FisH, 214 Broadway, New York 
Cc. H. FRANKLIN, U. 8. Mer. and Attorney JNO. M. SMITH, Sec. U. S. Bray 


bad lords Coutingent, Vessel Owners, General, Drugeists, Physicians, 
semmneron. Laetite Liabilities, Workmea’s Collective, Teams, Burglary, individual 
Accident’ and Healte, and Indusrial Accident and fleatth 


1 eK D eit d with Inaura’ ce Departirents 
eee are roy Home C'S. for Prowection of Poticynewter SOOO 000.00 
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A Good Man Wants a Position With 
MUNA HIEUM | 2 00d Company 


A company that can meet the requirements of the various Insurance 
B A LT | M 0 R E ' a | ) ° Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. One whose general agents are all 
making money. 


10 ott moral Agent for Eastern, Masegshusertg i FOR GENERAL AGENCY CONTRACTS, ADDRESS 
SWAKEFIELD, MORLEY& 00. ROY M. MARSH, Superintendent of Agencies 


‘General Agents for Connecticut, Rhode Island 


988 Asylum Sent enters Massnohnsotss ot Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 










































RS NATIONAL LIFE INSURANCE COMPANY ONLY THE MAN 
THE of the United States of America ott « Gihindien tats 
* F olumbian National License 
Des Moines Life Insurance Co. CHICAGO 
FI may sell 
oO Ow ae pies P 
° ESTABLISHED 1868 Massachusetts Non-participating Life, 
CAPITAL STOCK $100,000.00 v h : 
vatet é ALBERT M. JOHNS ; Massachusetts Accident, Health 
C. E. RAWSON, President . ON, President ‘ , and Disability 
WRITES NON-PARTICIPATING ROBERT E. SACKETT, Vice-President \ ‘ 
POLICIES ONLY. The best for policy- CHARLES B. SHEDD, Treasurer Liberal Policies backed by s Large Suspius 
— and agent. We have a complete — ROBERT D. LAY, Secretary ‘““We Want High Grade Men General 
ine. : p Agents, City Managers and District Man- 
sie Ee Insurance in Force December 3lst, - - $50,066,932.77 . vem ” 
a ee ag pate age — | RECORD Gain in Apportioned Susyies in 1907, - - 105,734.09 ogee. Save Sine ty Wiling Some 
bei narpy : Sea ako ne ae OF 191 7 Gain in Assets, - - . 1,037,668.19 
PON pin bo thats dopant.” oe __ Ss Excess of Income over Divbesvemente . - 1,093,023.43 THE COLUMBIAN 
, in 20 states; assets over $2,200,000. CHICAGC’S OLDEST AND STRONGEST COMPANY NATIONAL LIFE INSURANCE CO. 
Liberal contracts and good territory for, -—— nee a . 
reliable agents. Not operating in New Home Office, 180 Federal St, Boston 
York. Address: 








‘mt aren ei The Sera nton Mutual Life 


Is issuing policies of the highest order which when taken together 





with the attractive stock offer makes the finest insurance proposition 


ROYAL ever brought before the public. That is the reason why this Company 


has written $9,000,000 of business since September, 1907. 1 007 GAI NS 
Exchan @ Assurance rite for information concerning agent’s contracts. one 
S peepeetinyTienrgememans sities Help Get Business in 1908 =~ 


OF LONDON, ENGLAND better or more liberal. ; 
CONNELL BLDG., , - «= SCRANTON, PENNA. The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


ee 
92 WILLIAM STREET, NEW YORK DEPENDABLE Over $32,300,000 
—— Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroit, (lich. 








ESTABLISHED IN 1720 





United States Branch 














U. C. CROSBY, General Manager 
R. D. HARVEY, Assistant General Manager 











Gommercial Union Assurance Company 
(Limited ‘4 | 

oF LoNnon. SECURITY MUTUAL LIFE | 

PINE AND WILLIAM STS., NEW YORK “ITY BINGHAMTON, N. Y. | 











EUREKA UPminsgrance , | Citizens Life Insurance Company 
| Louisville, Kentucky 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa 
Authorized Capital, $300,000.00 ABSOLUTE SECURITY 
A Safe, Sound, Reliable and Progressive Company | | The Deposit held by the Treasurer of the STATE OF KENTUCKY 


. + . ; td ; > jec r ; ‘ y 
Liberal and up-to-date Ordinary and Industrial Policies issued  Cor- Guarantees the Reserve on every policy issued by this Company 


tespondence with personal writers solicited. 
Address. PENN SQUARE BUILD'NG, PHILA DELPHIA, PA. 


LIBERAL CONTRACTS - - - - W.H. GREGORY, President 























